}, | One day, in South Bend, Ind., Min- 


. [At the first automobile show, where 
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Sparks 


Auto-Lite Anniversary 
Press Preview Dates 
Cycling Nostalgia 
Will I Go? 


By 
Chris Sinsabaugh 








Ee el 


USINESS anniversaries don’t 
B occasion much excitement in 
these busy days of national defense 
work. Henry Ford, I was told, cele- 
brated his latest birthday by going 
to work a half hour earlier. Fri- 
day, Aug. 8, when AUTOMOTIVE News 
was being put to press and couldn't 
squeeze in anything relating to 
that day’s later happenings, the 
Electric Auto-Lite Co., with head- 
quarters in Toledo and factories in 
some two-score places, rounded out 
its 30th year. Had it not been for 
this column _ conductor’s ever- 
awake, underground grapevine line 
of news and information, few folks 
might know of it. 

The general rule, according to 
which great enterprises are shad- 
ows of their leaders, holds good in 
the case of Electric Auto-Lite. The 
men in this case are Clement O. 
Miniger, founder and since 1934 
chairman of the board—and Royce 
G. Martin, president. 

* * * 

I'VE OFTEN noticed that really 
successful men resemble one an- 
other in their readiness to ac- 
knowledge the inspiration, help 
and guidance they have received 
from associates. Clem Miniger 
isn’t a bit backward about telling 
how it was his enthusiasm and 
salesmanship, plus the early in- 
ventive genids of S. L. Kelley and 
A. L. Fisher, plus the magnificent 
sum of $28,000 raised I forget how 
—that laid the foundation of Auto- 
Lite and enabled it to start its 
career in an obscure store on 
Michigan Ave. in Toledo, O. 

The company’s very name— 
Auto-Lite—has an intriguingly 
pioneerish origin. In 1911 Miniger 
was a traveling salesman of drugs. 


iger fell into conversation with a 
taxi driver who told of an inven- 
tion that did away with kerosene 
and carbide-burning automobile 
lamps and gave better, more re- 
liable, more easily controlled_il- 
lumination for automobiles. Pro- 
moters of this improved lighting 
system were Kelley and Fisher. 
Hence, when the company was or- 
ganized for the manufacture of the 
new light, the name chosen was, 
logically, the Electric Auto-Lite Co. 


starting, lighting and ignition units 
were displayed, Auto-Lite showed 
a 6-volt, two-unit system, the first 
of its kind. f : 

For 1911, with Auto-Lite light- 
ing sets selling at $125 each, the 
infant company’s turnover amount- 
ed to 15,000 sets. Fifteen thousand 
times $125 wasn’t a bad beginning, 
in Clem Miniger’s opinion. 


THE SUCCESS of the original 
Auto-Lite lighting set soon carried 
Clem Miniger’s new company into 
the manufacture of other electrical 
equipment, mainly in the ignition 
field. To manufacture the wire 
necessary for different Auto-Lite 
Products, the American Ename 


(See SPARKS, Page 15, Col. 1) 
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‘pincer drive” that will affect 
the automotive industry to a 
greater extent than any other 


in the nation, 
government last week took the 
following steps: 

._— steel in all forms, in- 


priority control. 
? Moved decisively to regulate in- 


bill. 


ority order signed by E. R. Stet- 
tinius jr., OPM director of pri- 





‘stalment 





orities. By this step all iron and 
steel products are put under pri- 
ority control so that defense needs 
“can be placed uncompromisingly 
ahead of non-defense needs.” An 
order putting pig iron under full 
control had been 
days before. 


der 
ments must be filled ahead of non- 
defense. In this connection it is 
stipulated that defense orders must 
be accepted by the mills, subject 
to certain exceptions, even if this 
acceptance means the deferment 
of non-defense orders or orders 
bearing lower ratings already on 
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In All Forms to Pinch 
Production of Cars 


On Defense Front 
Knudsen sees peak Page 
defense output by July '42.... é 
ASI show held vital 
Car substitutes mapped 


By William Ullman 


Washington Correspondent 


WASHINGTON. —In a 


the federal 


cluding alloy steel, under full 


stallment purchasing. 
Urged prompt congressional ac- 
tion on the broad price-control| grRowN FROM THE SOIL—Ford’s 


First action was the steel pri- 


lastic automobile body. Ford is shown 


than steel. T 


plastic bod 
conventiona 


But Still Long Way Of 


is st 


BULLETIN 


WASHINGTON. — Federal Re- 
serve Board late Friday announced 
a tentative draft calling for an 18- 
month limit on automobile in- 
sales and proposing a 
one-third down payment for cars. 

Meantime, OPACS announced it 
will cut by 10 percent the supply 
of gasoline available to fuel outlets 
in the Eastern states, effective im- 
mediately, to reduce consumption 
in those states. 


Displayed at 


DEARBORN.—Henry Ford’s first 
plastic-body car, shown to the pub- 
lic at “Dearborn Day” celebration 
here last week, is still in the ex- 
perimental stage and mass produc- 
tion is “still a long way off” but 
Robert <A. Boyer, young Ford 
chemist who has been working on 
the “soil grown” car for almost 10 
years, revealed later last week 
that: a 

Ford now has under dynamo- 

meter test an entirely new 
lightweight engine, to match the 
reduced weight of the plastic car, 
which weighs 2,300 pounds com- 
pared to 3,000 pounds for steel- 
bodied car. 
2 “A few” dies already have been 

completed for production of the 
car’s plastic panels, although most 


issued a few 


Basic provision of the new or- 
is that all defense require- 


(See BUYING, Page 14, Col. 3) 


News Roundup... 


Although the Roosevelt-Churchill parley at sea grabbet most of the 
week’s headlines, there were numerous other developments of automo- 
tive interest as follows: 

Installment Buying—President Roosevelt ordered stricter regulation of 
time purchases; details being worked out by Federal Reserve Board. 
Story on page 1. 

Steel Priority—OPM’s placing of all steel on strict priority will exert 
most pressure on car production, with indications output will be forced 
on day-to-day basis starting in October. Story on page 1 

Car Substitutes—Motor and defense officials agreed Thursday to elimi- 
nate virtually all decorative trimmings on 1942 cars and use substitutes 
for scarce materials in all non-functional parts. Details are lacking until 
OPM issues order soon, but conferees agreed on complete elimination of 
aluminum pistons and sponge rubber cushions. Story on page 2. 

Gasoline Rationing—Disappointed at apparent failure of voluntary cur- 
tailment of gasoline in Eastern states (sales rose 8 percent in first week 
of curfew), Oil Czar Harold Ickes is mapping more stringent measures, 
possibly rationing of gasoline to outlets or a five-gallon ration card per 
week to motorists. 

Price Control—Action on price-control bill must await end of House 
recess in mid-September, to give more deliberate consideration to avoid 
errors in writing the legislation which ‘‘might wreck our entire economic 
system.’’ Bill won't come out of committee before October and wouldn't 
become law before November at earliest. Prices on 1942 models will prob- 
ably rise 15 to 20 percent. Story on page 1. 

Taxation—Senate may boost excise tax levy to 10 percent, but prepenee 
7 percent is considered probable in many quarters. Proposed $5 use tax 
may be dropped; used car tax believed side-tracked for present. See 
story on page 1. 

Allocation—Government is considering allocation of 1942 cars to con- 
sumers, as well as to dealers. Story on page 1. 

Curtailment—Possibility was seen that production ceilings on 1942 
vehicles will be announced in next 10 days. 

































first plastic car body. Henry Ford’s 
intensive effort to bring industry and agriculture into partnership took a long 
step forward with the completion at Dearborn on Aug. 13 of the world’s first 


here with the car and Robert A. Boyer, 


ord Motor Co. research chemist in charge of plastic development. The plastic 
panels used in this body design have an impact strength 10 times greater 
hey were made from such ordinary farm crops as wheat, flax, 
raimi, hemp and aptnee pulp. The company emphasized, 

in an experimental stage and that substitution for the 
steel body on a production scale make take months. 


owever, that the 


Ford’s First Plastic Body 


Dearborn Fete 


of the 32 panels in the experimental 
car were made by hand. Boyer de- 
clared the number of panels would 
be reduced by two-thirds for pro- 
duction purposes; the top, for ex- 
ample, is now made of three panels 
— ultimately will be one stamp- 
ng. 

The cream-colored car exhibited 
here last week, a tudor sedan, is 
powered by a regular V-8 60-horse- 
power engine, is mounted on a 110- 
inch standard wheelbase and is 


three inches narrower than stand- 
(See PLASTICS, Page 6, Col. 5) 


ICC Urges U.S. 
Regulate Carriers 
To End Barriers 


WASHINGTON.— Interstate Com- 
merce Commission recommended 
to Congress last week federal 
regulation of sizes and weights of 
motor carriers to prevent “un- 
reasonable obstruction” to the flow 
of trade between states. 

“While states of given regions 
have shown a tendency to bring 
their regulations into closer ac- 
cord and while this tendency has 
been marked in the recent past,” 
the ICC said, “the process is a 
slow one and there is no assurance 
that it will be carried to the extent 
the public requires. Burdens of 
interstate commerce cannot be re- 
lieved through the judicial proc- 
esses; only legislation can afford 
the needed relief.” 

Walter M. W. Splawn, one of 
‘the commission’s 11 members, dis- 
| sented. He said he was not con- 
| vinced that Congress should under- 
take to occupy this field “because 
states have enacted laws which 
may appear on the surface to be 
restrictive of some interstate oper- 
ations.” 

The motor carrier act of 1935 
authorized the ICC to investigate 
and report on the need for federal 
regulation. 
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NADA Ready to Expand 
lis Setup in Washington 


Blanchard Quits; 


Post is Successor 


U. S. May Allocate Cars 
To Consumers; Price, 
Output, Tax Outlook 


On Dealer Front 


U. S. propaganda ~~ 
another sales deterrent ....... 

Mechanics rh gains ....... 12 

More horsepower for '42......... 15 


By Pete Wemhoff 
Managing Editor 


DETROIT. — To provide 
wider service to its members 
during the present emer- 
gency, National Automobile 
Dealers Assn. will greatly 
expand its recently-opened offices 
in Washington, it was announced 
here last week concurrent with the 
resignation of Walter E. Blanchard, 
for over two years NADA’s general 
manager, and the appointment of 
Irving H. Post, assistant manager, 
to the post of acting manager of 
the Detroit office. 

Blanchard resigned, it was an- 
nounced, “because of the change 
in the field of activities of the 
association,” indicating that plans 
call for more and more concentra- 
tion of NADA activities in Wash- 
ington, due to the ever-increasing 
control being exerted by federal 
agencies over automobile dealers. 

The expansion is to be financed 
by a $100,000 pool now being col- 
lected at dealer meetings through- 
out the country. 

NADA’s Washington office, open- 
ed last January with Charles 
Bishop as_ general counsel in 
charge, only recently was expanded 
to include the services of the Labert 
St. Clair counselling and public re- 
lations staff. L. Clare Cargile, NA 
DA president, also has been spend- 
ing virtually all of his time in 
Washington during the past few 
months and will remain there “so 
long as may be required to effect 
the proper organization which is 
required by the present conditions.” 
All other functions of the associa- 
tion, including membership, guide 
book, editorial work, etc., will for 
the present at least be confined to 
the national headquarters in De- 
troit. Other developments of the 
week were: 

Dealers face another form of 

control from federal agencies— 
namely, allocation of cars to deal- 
ers as well as allocation of cars 
to consumers. Under plans being 
studied by OPACS, car makers 
(See DEALERS, Page 15, Col. 5) 


The Top Ten 
PASSENGER CARS 
Ste 


Ten in Registrations Re- 
in Automotive News Today: 
1941 1840 
Pos. Make Pos. 

1—614,331 Chevrolet 471,935— 1 

1 Ford 305,789— 2 

8—313,482 Plymouth 247,947— 3 

4—216,183 Buick 149,877— 4 

5—200,869 Pontiac 123,828— 5 

6—164,281 Olds. 106,677— 7 

7—140,858 Dodge 116,642— 6 

8— 97,777 Chrysler 55,758— 8 

9— 69,331 Stude. 54,668— 9 
10— 59,447 De Soto $9,081—12 

Total All Makes 
2,537,351 1,873,614 


For complete standing of all 
makes, see Page 11, this issue. 
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Income Payments Co 
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ntinue at Record-Breaking Level 


$7,650,000,000 Total in June 
Is Up 2.7 Points Over May 


Special to Automotive News 

WASHINGTON. — Income pay- 
ments to individuals in the United 
States in June totaled $7,650,000,000, 
an increase of $815,000,000 or 12 
percent over May, U. S. department 
of commerce analysis reveals. Rise 
in income payments was said to be 
attributable partly to the usual 
quarterly disbursement of dividend 
and interest payments at the mid- 
year. 

Even after allowance for season- 
al influences, however, the depart- 
ment’s income index rose 2.7 points 
from 128.0 (1935-39=100) in May to 
130.7 for June—a new high. The 
June advance in the index, though 
slightly below the record increase 
of 3.5 for May, was substantially 
greater than that recorded for any 
other month in recent years. 

Income payments during the first 


Motor Prices 
To Be Guided 
By McCormick 


WASHINGTON. — Cyrus McCor- 
mick, grandson of Cyrus H. Mc- 
Cormick, inventor of the reaper, 
has been appointed price executive 
of the automobile and truck section 
of the price division, Office of 
Price Administration and Civilian 
Supply. McCormick comes to 
OPACS from Santa Fe, N. M., 
where he has lived for the past 10 
years. From 1922 to 1931 McCor- 
mick was vice-president in charge 
of manufacturing of International 
Harvester Co., after serving as 
works manager. 

During the last World War, 
McCormick was in the Army air 
service, assigned as engineer of- 
ficer at Chanute field. He gradu- 
ated from Princeton University in 
1912 and pursued post - graduate 
studies at Oxford University in 
England. He is a trustee of Tus- 
culum College, Greeneville, Tenn. 
and a former trustee of Industrial 
Relations Counselors, New York. 

He is author of a book, “A Cen- 
tury of the Reaper,” and many 
magazine articles on production 
and labor relations. 


Studebaker Sales 
Near an All-Time 
Peak During July 


SOUTH BEND.—Factory sales of 
Studebaker cars and trucks during 
July were the largest for that 
month in the history of the com- 
pany. The total was 14,633 as com- 
pared to 1,573 unit factory sales 
in July, 1940, a month in which 
the plant was partially shut down 
in preparation for the next year’s 
models. 

For the first seven months of 
1941, factory sales amounted to 
86,143 units, in comparison with 
63,361 in the same period in 1940. 

Retail deliveries in July were 
13,503, which is the highest figure 
since July, 1923. For July, 1940, 
retail sales were 9,001 units. 

In the first seven months of 
1941 retail sales were 84,323 units 
as compared to 63,009 in the same 
period in 1940. 


six months of 1941 aggregated $41,- 
482,000,000, a 14 percent rise 
over the $36,303,000,000 paid out 
during the corresponding period of 
1940. While prices are above those 
of a year ago, most of the increase 
in income has resulted from an 
increased flow of commodities and 
services. 


A 19 percent increase in salaries 
and wages was chiefly responsible 
for the 14 percent gain in total 
payments noted for the first six 
months of 1941 over the corre- 
sponding period of 1940. Reflecting 
the effects of the accelerated arma- 
ment program and the expansion 
of the nation’s armed forces, the 
commodity-producing industries 
and government accounted for the 
largest advances in employes’ in- 
come. Salaries and wages in the 
commodity-producing industries 
rose 37 percent and government 
payrolls expanded 21 percent. Pay- 
ments to employes in the distribu- 
tive and service industries showed 
increases of 8 and 6 percent, re- 
spectively, while there was a 15 
percent decline in work relief 
wages. 


Other types of income payments 
have not risen so rapidly, on the 
whole, as salaries and wages. De- 
spite the substantial gain in net 
profits, dividend disbursements 
have been notably unresponsive, 
with a rise of 10 percent indicated 
for the first half of the year, and 
interest payments have shown their 
customary stability. As a _ result, 
salaries and wages accounted for 
about 68 percent of total income 
payments during the first § six 
months of 1941 as against 65 per- 
cent a year earlier. 


New Car Sales 
In New Orleans 


Taper Off in July 


NEW ORLEANS. — Registration 
ebbed somewhat here in July as 
dealers reported their stocks of 
remaining 1941 models at a low 
figure. A total of 892 passenger cars 
were delivered during the month 
while truck sales totaled 144. 


While this figure for total reg- 
istration was materially below 
June, it nevertheless was above all 
recent Julys by a wide margin. 

The sales picture shifted a little 
for the month with Ford deliveries, 
usually in the lead, dropping be- 
hind Chevrolet. Chevrolet led the 
picture with 209 deliveries. Ford 
had 137 and eight other highest 
ranking sellers were Plymouth 114, 
Buick 83, Studebaker 64, Pontiac 
58, Oldsmobile 54, Dodge 47, Chrys- 
ler 31 and Cadillac 26. 


Many dealers had less than an 
ordinary month’s supply of cars on 
hand and were utilizing the time 
to clear used car stocks. 


Some dealers here were known 
to be tightening up on used car al- 
lowances as they put their affairs 
in shape for introduction of new 
models. 

Ford truck sales led in July with 
47 units while Chevrolet had 26 
deliveries, International 37, Dodge 
17, GMC 10 and others smaller 
numbers. : 





TWO VETERAN Ford dealers from 
offices last week, one of them to celebrate an anniversary. They were G. M. | 


Holtsinger of Tampa, and Walter A. 


Holtsinger, McRae and Henry Ford. 


McRae of Jacksonville. In this 
they are shown chatting with Henry and Edsel Ford. Left to right, Edse 


Florida visited Ford Motor Co. home 


icture 
Ford, 


McRae was congratulated on the 25th 


anniversary the Duval Motor Co., Jacksonville, celebrated this month. Holtsinger 


is head of the Holtsinger Motor 


Jo., Tampa. 








NASH SALES CHIEFS give their hearty approval to the new 1942 Nash cars 
that will be introduced te the Nash distributing organization at = oe 
convention in Hot Springs, Va., Aug. 18-19. Shown with one of the early pictures 


of the new “ 
Nash Motors, and Fran 


600” are, left to right, W. A. Blees, general sales manager of 
k R. Pierce, vice-president in charge of sales of the 


Nash-Kelvinator Corp. The cars will make their public appearance mid-September. 


Out in September 


Nash’s Three Lines for °42 


Shown at Dealer Conclave 


HOT SPRINGS, Va.—Three lines 
of 1942 Nash cars, sub-assemblies on 
which has started in Kenosha, Wis., 
will be previewed today (Aug. 18) 
by dealers at the company’s annual 
new-car convention here. The 1942 
lines, which will include a new 
version of the low-priced Nash 
“600,” will be announced in Sep- 
tember. 


At the convention here today and 
Tuesday, according to W. A. Blees, 
distributors. and factory officials 
will discuss the consolidation of 
the gains made by Nash in the 
1941 model year and plans for 
improving its competitive position 
in the lowest-price field. 

“We regard this as a particularly 
significant meeting,” Nash’s gen- 
eral sales manager said, “because 


U. S., Car Makers 
Work Out Plan 
For Substitutes 


WASHINGTON.—At a series of 
meetings held here last week, at- 
tended by representatives of lead- 
ing automobile manufacturing com- 
panies and defense officials, plans 
were completed for a substantial 
reduction in the use of critical ma- 
terials in the 1942 models. 


It was stated that it had been 
decided aluminum in pistons could 
be supplanted by steel or iron 
without loss of efficiency and that 
steps would be taken to reduce to 
a considerable extent purely deco- 
rative trim and grille work, un- 
necessary lights and a variety of 
other non-essential parts and fit- 
tings. Also sponge rubber in cush- 
ions would be eliminated. 

At the same time the industry, it 
is understood, is to have continued 
use of critical materials for pre- 
cision parts such as transmissions, 
gears, brakes and the like. 

Agreement also was said by de- 
fense officials to have been reached 
in the matter of use of secondary 
aluminum materials for virgin 
aluminum parts. 

The meetings last week covered 
a great deal of technical ground 
and went into the subject in ex- 
haustive detail, no phase of the 
substitution and elimination ques- 
tion being left untouched, accord- 
ing to reliable informants. 

It was emphasized by competent 
authorities that while a great quan- 
tity of critical materials will be 
saved by this means, the new 
models will be thoroughly durable, 
efficient and handsome in appear- 
ance, and in no sense “ersatz” 
products. 

Present at the meetings were 
representatives of General Motors, 
Ford, Chrysler, Studebaker, Nash- 
Kelvinator, Hudson, International 
Harvester and Packard. 


it marks the conclusion of the 
first year of our planned program 
for a successful invasion of the 
lowest-price automobile field, and 
the beginning of a period domi- 
nated by factors outside the busi- 
ness. 


“A year ago we introduced a 
new car that cost many millions 
to produce and more than five 
years to develop. This car—the 
Nash ‘600’—was a success, although 
we experienced many of the normal 
problems of getting the public to 
understand that it was a new and 
vitally different product.” 


He said that the company’s deal- 
ers had acquired a big new group 
of customers. Along with the great 
expansion in sales, larger facilities 
were necessary, and service to 
owners has been greatly expanded. 
Dealer profits increased very sub- 
stantially, he asserted. 


“We made innumerable gains 
during the year and _ instituted 
scores of changes during this his- 
toric year for Nash,” Blees de- 
clared. “The company put every 
ounce of its resources and man- 
power behind the introduction of 
our ‘new kind of automobile,’ and 
I believe that the Nash organiza- 
tion can be justly proud of what 
perhaps has been its most impor- 
tant automotive step in the last 
decade.” 


Blees said that factory officials 
and the distributors would spend 
considerable time during the con- 
vention discussing marketing prob- 
lems during 1942, and ways to 
conserve materials and keep own- 
ers’ operating costs at the mini- 
mum. He expects the “600” to face 
demand greater than the company 
can fill because of the curtailment 
of production. 
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Peed Optimistic 
Over Outlook for 
Steel in °42 Car, 


DETROIT. — Optimistic over 
prospects for the automotive jp. 
dustry during the coming year L 
G. Peed, De Soto : 
vice-president in 
charge of sales, 
said last week 
that “we have 
enough steel for 
September and 
October; after 
that it’s any- 
body’s guess. 
Mine is that 
everything will 
turn out alright.” 

His only con- L. G. Peed 
cern is over deep 
drop steel, which is used in mak. 
ing fenders. ; 

“They use about 600 pounds ¢ 
aluminum to each ingot of ste 
(about 10 tons),” Peed pointed oy 
“With the shortage of aluminun 
we do not know how long we cy: 
obtain this ductile steel. Thy 
leaves two alternatives: 

“Either we go back to the old. 
fashioned straight fender which 
we can bend and fasten with 
wires. Or we can make the fen. 
ders in two or three sections out 
of door steel and then weld them 
together. The latter will be the 
most likely process.” 

Peed revealed that De Soto fin. 
ished its first 1942 model last week 
and noted that “I’m mighty proui 
of it, and I think the public wil 
agree with me.” 

He asserted that the new car 
will not be drab affairs, but wil 
have plenty of color and chrom 
although the latter may have t 
give way to a shortage of mate 
rials later on. 


GM Sales in July 
Hit 224,517 New 
Cars and Truck 


NEW YORK.—July sales of Gen 
eral Motors cars and trucks in th 
United States and Canada, inclué: 
ing export shipments, totaled 2%; 
517 compared with 110,659 in Jul 
@ year ago, it was announced las 
week. Sales in June were 240,74 
Sales for the first seven months 0 
1941 totaled 1,666,545 compared wit 
1,209,446 for the same seven month 
of 1940. 

Sales to dealers in U. S. totale 
204,695 in July compared with %: 
664 in July a year ago. Sales i 
June were 224,119. Sales for th 
first seven months of 1941 totale 
1,533,053 compared with 1,112 
for the same seven months of 1# 

Sales to consumers in U. &. tt 
taled 195,475 in July compared wit 
145,064 in July a year ago. Sales 
June were 235,817. Sales for t 
first seven months of 1941 tots 
1,578,597 compared with 1,086% 
for the same seven months of 1# 





































Infringement Ruled 
ST. LOUIS.—A U. S. Court of 4 
peals decision forcing the Automoti 

roducts Co. of Kansas City to remo’ 
the name “Champion” from repaired" 
reconditioned spark plugs has J 
been handed down in St. Louis. 









PAN-AMERICAN expedition reaches goal. 


carried the Richard 


son Pan-American i h_ hither 
impassable jungles and over mount ee ee ae wes Gees 

~ ains wher 7 f 't go. 
how it looked midway in the journey across two cantata eons ‘the U 
orn, which was reached July 29 after leaving De® 


northern frontier t 
Nov. 18, 1940, ee 
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EALERS now more than ever 
are giving consideration to the 
rebuilding of customers’ cars. This 
is one part of the business that in 
many instances will be utilized to 
keep dealers plenty busy and profits 
coming in despite the car shortage. 
Up until now most dealer at- 
tention has been on the sale of 
new cars and, while they have 
often heard the thought ex- 
pressed that automobile owners 
spend four times as much money 
on running their cars as they do 
in buying new cars each year, 
that fact now has a special sig- 


nificance. 
* * * 


Not Seasonal 


Business 

T is a sad commentary that a lot 

of service business has been al- 
lowed to drift away from the auto- 
mobile dealer, but if he gives it 
the same sales attention as he has 
always given new and used car 
sales, he is now in a position to 
bring a lot of it back where it 
belongs. 

Rebuilding cars for customers 
should be a permanent part of 
any dealer’s operation, although 
just now it is coming into its 
ascendancy as a fill-in when car 
sales are curtailed. It has some 
advantages not enjoyed by car 
sales. In the first place, it is not 
a seasonal business; in fact, the 
natural sales seasons for cars 
are in the spring when people 
get the urge to buy a new car, 
and in the fall when new models 


are announced. 
s* * # 


Keep Customers 


Coming 

EBUILDING used cars can be 

emphasized in the slack seasons 

—February and March, for in- 
stance, when people can give up 
their cars for a week or so and 
have them prepared to enjoy the 
summer driving, or in August and 
September, when car sales are 
normally light, rebuilding opera- 
tions can be emphasized to pre- 
pare cars for service during the 
rigorous winter months when they 
are so necessary as a means of 
transportation in inclement weather. 

There is another advantage in 
rebuilding cars thoroughly every 
so often by the dealer, because 
the dealer is the only factor in 
this business who ean do the job. 
The independent garage or the 
service stations haven’t the fa- 
cilities: Then, if the dealer does 
this overhaul or rebuilding job, 
the need will not arise for little 
adjustments which the owner 
otherwise frequently finds neces- 
sary. This means he won't go to 
the non-automobile dealer ga- 
rage which may be more con- 
veniently located to the customer 
and who for that reason 
been getting these little jobs in 
the past from the automobile 
dealer. 


* * 


Line Reputation 


To Uphold 
(Taane is another argument in 
favor of the dealer emphasizing 
rebuilding. He is more or less re- 
sponsible for his line reputation ‘in 
his territory and if he can rebuild 
the old jobs and put them in good 
mechanical condition, he builds 
that line reputation in his territory 
and that reputation will stand him 
in good stead from a competitive 
standpoint when new cars are 
again plentiful. 
. bel une is still another reason 
for a dealer interesting himself 
in overhauling cars. Eventually 
these cars come into him as 
trade-ins, and they will require 
less conditioning than the cars 
that are allowed to go to pieces. 
of 


Extra Sales 


Possible 

Srika, another reason for mnt. 
taking reconditioning 1s that a 

lot of ales in recent years have 
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purchased special equipment for 
reconditioning used cars. If new 
cars are cut down to the minimum, 
dealers won't be taking in used 
cars and therefore won't need full 
use of their reconditioning equip- 
ment. That equipment can be 
utilized on the rebuilding jobs. 


Then, a further advantage to 
the dealer, is that he makes a 
definite profit on rebuilding — 
usually a 50 percent markup on 
labor and from 25 to 40 percent 
on parts. The dealer will find, 
too, that when he specializes on 
rebuilding he will sell many more 
batteries, tires, radios, etc., than 
he will otherwise. 


7 * + 
Revolutionizes 


Dealer Thinking 

i. can immediately get 
their full amount of money 

from rebuilding jobs because there 

are plenty of finance companies all 

over the country only too glad to 

buy this paper. 

If you want more information 
on selling service on the budget 
payment plan, write me care of 
Automotive News, for a booklet 
—“Advantages of Operating Your 
Service Department on the Cash 
Basis and Budget Payment Plan.” 
It’s free for the asking. It has 
revolutionized many dealers’ 
t on this subject and 
made them real money. 


Small Payments 


Necessary 

EBUILDING jobs have all the 

advantages from the standpoint 
of the customer. Even though he 
could get a new automobile, his 
monthly payments would be $50 
or more a month, while he can re- 
build his old car and have all the 
good looks and mechanical per- 
formance of a brand new car at 
monthly payments of from $10 to 
$15 a month. 

This gets us down to the point 
where the people who own cars 
should get more transportation 
value out of them than trading 
them in at a high allowance to 
the dealer and letting him ab- 
sorb some of the loss. The owner 
who has the car rebuilt doesn’t 
absorb the first year’s big de- 
preciation. The owner, with the 
car thoroughly rebuilt, doesn’t 
suffer from the annoyance of 
constant small adjustments to 
keep the car going. 


* * * 


Prospects 


Are Definite 

ELLING rebuilding jobs is much 

easier than selling new cars. 
With new cars you never know 
where your next prospect is, but 
your prospects for rebuilding jobs 
are definite. They are the owners 
of the make of car you handle, who 
live in your territory and who 
bought the car, new or used, 12 or 
more months. ago. 

A dealer, in rebuilding cars, is 
really putting out cars over his 
own trade name — the business is 
not influenced at all by remote 
control. It really aids him in in- 
terpreting his business for what 
it really is—that of furnishing 
people with satisfactory miles of 
individual transportation. You 
can fill this order to the satis- 
faction of the owner and the 
satisfaction of yourself in re- 
building the old car as well as 
you can in selling new or used 
cars. 


Moffit Named Head 
Of New Dealer Assn. 


JACKSON, Tenn.—Jackson Auto- 
mobile Dealers Assn. was recently 
formed in this second metropolitan 
city of West Tennessee. Frank 
Moffit is president. 

Officials of the Tennessee Auto- 
mobile Assn. and other guests were 
with the ‘ackson group at two of 
its summer meetings. Practically 
all dealers in Jackson are affiliated. 





Added¥Sales Deterrents 





succeeded William Heinz as distributor 


—Photo courtesy of Bob Beiser, Cincinnati Enquirer 
LeROY NUNN, formerly regional manager fer De Soto in Cincinnati, has 


or De Soto and Plymouth in the 
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Va. Above are Bob Genet, 
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Governor Vetoes Pa. Bill 
Increasing Truck Weights 


HARRISBURG, Pa. — (UTPS). — 
The truck bill, which would have 
increased the weights of trucks 
using Pennsylvania highways, was 
vetoed last week by Gov. Arthur 
H. James. 

“It is clear, the governor com- 
mented, “that the highways of this 
commonwealth are not sufficiently 
strong to accommodate any in- 
crease in truck weights or axle 
loading.” 

The bill would have increased 
weight limits of the largest trucks 
using state highways from 39,000 


Schlecht Denies 


Dealers Raised 
Legislative Fund 


ST. LOUIS.—Joseph A. Schlecht, 
secretary of Missouri Automobile 
Dealers Assn., has denied published 
reports that automobile dealers and 
distributors had raised a $5,000 
legislative fund to insure passage 
of a measure at the recent session 
of the Missouri state legislature. 
The bill would have placed the 
burden of collecting the 2 percent 
sales tax on automobiles upon the 
state instead of the dealers. The 
bill was passed by both branches 
of the legislature but was vetoed 
by Gov. Forrest Donnell. 

Schlecht said the association 
hired James P. Blair jr., and Lewis 
H. Cook, Jefferson City attorneys, 
to work for the passage of the 
bill and their fees were paid from 
the organization’s regular funds. 
Blair said he divided the $600 fee 
and added that he was promised 
an additional $1,000 if the bill be- 
came a law. He said he spent 
approximately $300 in wining and 
dining members of the legislature 
in behalf of the bill. 

Schlecht said one of the purposes 
of the bill, from the association’s 
viewpoint, was to discourage the 
“fly-by-night” used car dealers to 
collect the state tax for a year or 
two and then suddenly go out of 
business without having turned the 
sales tax money over to the state. 
Schlecht also declared it has been 
common practice of “fly-by-night” 
dealers to obtain from $5,000 to 
$7,000 under the 2 percent sales 
tax and then disappear. 


K.C. Dealers Lose 
164 Sales in July 


KANSAS CITY.—A total of 164 
new cars were sold to Kansas City 
residents by dealers outside of this 
area during July, it is reported by 
Kansas City Automobile Dealers 
Assn. 

At an average of $800 per unit, 
local dealers lost a total of $131,200 
in gross dollar volume in July. 

Cars sold by “foreign” dealers by 
makes were Buick 11; Chevrolet 
31; Chrysler 8; De Soto 13; Dodge 
13; Ford 30; Hudson 2; Lincoln- 
Zephyr 1; Mercury 1; Nash 2; Olds- 
mobile 10; Packard 2; Plymouth 
31; Pontiac 5; Studebaker 4. 








to 42,000 pounds and raised single 
axle limits from 18,000 to 19,000 
pounds. 

Pointing out that “these in- 
creases in maximum weights would 
result in the use of Pennsylvania 
highways by larger commercial ve- 
hicles than those presently per- 
mitted to operate here,” the gov- 
ernor declared: “Pennsylvania has 
greater mileage of low-cost im- 
proved rural highways than any 
other state, and at the present 
time such highways are being sub- 
jected to heavier trucks and loads 
than the capacity for which they 
were designed. 

“Even the main system of ap- 
proximately 20 years of age is less 
capable than it was 10 years ago 
of sustaining the impact from 
heavy trucks, because the mere 
lapse of time has an adverse ef- 
fect upon concrete pavements.” 

Probably the most debated and 
most controversial bill of the ses- 
sion, the measure was introduced 
by Reps. Ira T. Fiss and Ellwood 
B. Welsh. Ce a 


Pa. Motor Code 
Changes Vetoed 


HARRISBURG, Pa. — (UTPS). — 
The highway omnibus bill, amend- 
ing the motor vehicle code, was 
vetoed last week by Gov. Arthur 
H. James. 

Pointing out that approval of 
the bill “would result in the utter 
breakdown of speed law enforce- 
ment in Pennsylvania, the gov- 
ernor said he objected to a pro- 
vision which would require that 
policemen may make arrests for 
speeding only when checking 
speeds in a car “painted pre- 
dominantly white.” 

He also opposed a provision re- 
quiring that the revenue secretary 
shall be required to issue restricted 
driving permits to motorists ar- 
rested for the first time for speed- 
ing and who could prove they are 
“required to operate” a motor ve- 
hicle in connection with their em- 
ployment. 


Olds to Offer 
Hydra - Matic 
Again in 1942 


LANSING. — Hydra-Matic drive, 
which eliminates the clutch pedal 
and all manual gear shifting, will 
again be offered as one of the 
leading features on Oldsmobiles for 
1942, it was announced last week 
by D. E. Ralston, Oldsmobile’s gen- 
eral sales manager. Ralston also 
announced that sales of Oldsmo- 
bile Sixes and Eights equipped with 
Hydra-Matic drive totaled more 
than 114,000 units, or approximately 
42 percent of the 270,038 cars built 
during the entire 1941 model year. 


Commenting on the success of 
this feature, Ralston said: “Hydra- 
Matic provides simplified car opera- 
tion for every driving condition. 
It has proved to be extremely 
popular with motorists in heavy 
downtown traffic as well as cross- 
country driving.” 


U. S. Propaganda 
Aimed at Cutting 


Car Purchases 


DETROIT. — Besides such ob- 
stacles, either pending or already 
existent, as production curtailment, 
price control, installment sales 
curbs and increased taxation, it is 
becoming increasingly apparent 
that an added factor threatening 
disruption of automobile merchan- 
dising is government propaganda 
aimed at convincing consumers it 
is “unpatriotic” to buy automobiles 
and other durable goods if such 
purchases can possibly be avoided. 

Recent addresses by government 
representatives leave little room for 
doubt that is not only planned to 
make buying of durable goods un- 
inviting through such measures as 
discriminatory taxation and install- 
ment credit restrictions, but that 
consumers will be directly told to 
refrain from such spending wher- 
ever possible and instead to invest 
their money in defense. bonds or 
spend it for products and purposés 
not conflicting with defense pro- 
duction. In fact, they are already 
so being told. 

First tipoff as to what may be 
expected along these lines came 
some weeks back when Associate 
Director Harriet Elliott of the 
Office of Price Administration and 
Civilian Supply told consumers in 
a radio address that if they really 
needed to buy a car, refrigerator 
or washing machine, they should 
go ahead and purchase them. “If 
you had no such plans,” she added, 
“then don’t make any. Put your 
money into defense bonds. They are 
a much more patriotic investment 
and you will be saving useful 
materials for defense.” 

Similar consumer counsel was 
given in a radio address last week 
by Under Secretary of the Treasury 
Daniel W. Bell, who bluntly told 
consumers they should, as far as 
possible, direct their expenditures 
“away from such things as auto- 
mobiles, electric refrigerators, and 
washing machines, radios, and the 
like, which compete with defense 
production, and toward those 
things which are not scarce and 
which do not compete with defense 
production.” 


Efficient Methods 
Pay Dividends to 


Chicago Dealer 


CHICAGO.—The story of a Chi- 
cago dealer who switched from 
hit-or-miss to scientific methods of 
operating his business and achieved 
amazing results, is told by the 
Chicago Automobile Trade Assn., 
in its current “Dealer Operating 


Facts” bulletin. 

On June 1, 1940, the bulletin 
states, the dealer in question 
adopted the CATA business man- 
agement program, calling for rigid 
expense control. 

For the first six months of last 
year, his total sales volume 
amounted to $253,630, his total 
operating expenses $36,497, and his 
net operating loss $1,228. 

By contrast, the first six months 
of this year showed a total sales 
volume of $421,644, an increase of 
$168,014 over the same period in 
1940. Despite this more than 60 
percent gain in sales volume, he 
cut his operating expenses $6,956, 
or 17 percent, and produced a net 
operating profit of $28,599 as 
against the loss of $1,228 in the 
first half of last year. 

Increases occurred in the items 
of rent, depreciation, insurance, 
taxes, stationery, office supplies, 
telephone, telegraph, postage, trav- 
eling, entertainment, and shop 
tools. 

On the other side of the ledger, 
noteworthy savings were effected 
in salaries and wages, repairs to 
building and equipment, legal and 
auditing expenses, demonstrations, 
service vehicle operation, receiving 
and shipping, miscellaneous sup- 
plies, corrective labor and material, 
miscellaneous expense, and war- 
ranty and policy costs. 





Pa. Bans Unfair Sales 


HARRISBURG, Pa. — An “unfair 
sales’’ bill, prohibiting below cost sales 
by retailers or wholesalers, has been 
signed into Pennsylvania law by Gov. 
Arthur H. James. 
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AUTOMOTIVE OUR PLEDGE 
oD 5 om One sacred pledge we make our friends here and 
| 2 hada now. This publication, God willing and so long as 
et it is in our charge, will never champion the cause 
A of any individual or any corporation which is not 
u for the best interests of the automotive industry as 
& a whole. Nor will its columns be used to spread 
® gossip or inflame prejudice. It will confine itself to 


the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1983). 


DETROIT, AUGUST 18, 1941 


We Ain’t Kickin’, But 

1 a shooting hasn’t actually started yet, but so far as we, 

the people, are concerned we might just as well be in the 
war so far as our economic life is concerned. Uncle Sam is 
telling us we can’t do this and we can’t do that because of 
defense work and, being patriotic citizens, we humbly say 
“yessir” to the restrictions that are being placed on us by 

government. This is particularly so in the case of the 
automobile industry, the “No. 1 whipping boy,” but straw 
by straw the theorists at Washington are breaking the auto- 
mobile camel’s back. The curtailment of car and truck pro- 
duction was a bale of straw by itself, but that seems to have 
been only the beginning of our troubles. 

Within the past week OPM has placed defense require- 
ments for steel Berner go amy y > | ahead of non-defense 
needs.” We have watched Harold Ickes trying to hold down 
gasoline consumption on the Eastern Seaboard and threaten 
to issue ration cards unless he gets voluntary results. The 
Great White Father himself has authorized a curb on in- 
stallment selling, and Leon Henderson has caused a lot of 
trouble in this industry trying to put a price ceiling on cars 
and trucks, regardless of higher wages and higher costs. 

There’s another straw for the automobile camel’s back 
that the public hasn’t heard about yet, but it seems to be 
in the works, according to the “grapevine telegraph” from 
Washington. That is the plan to allocate the selling of new 
cars and trucks. In the rough, the plan is for the govern- 
ment to allocate a certain number of cars and trucks to each 
community, with a local committee to judge who will be 
permitted to buy them. There will be priority there, too — 
permission to buy being given to those who need cars most, 
in the committee’s opinion. Of course, the whole idea sounds 
screwy and impractical, but one never can tell what the 
Washington theorists will attempt. 


An Orchid in NADA’s Buttonhole 


LL ROADS lead to Washington these days, so far as 

industry is concerned. That’s where the burning ques- 
tions of the hour are answered; that’s where Roberts’ rules 
of order for the automobile business interpret findings of 
OPM and OPACS; that’s where the theorists brew their 
potions and force them down the throats of the business 
men of the country; that’s where contracts are placed and 
“politics as usual” is practiced in all its ramifications. 
It’s the pulse of the nation, so the National Automobile 
Dealers . is to be commended in its decision to carry 
on many of its activities in the National Capital. 

Dealers cannot question the wisdom of the decision of 
L. Clare Cargile, NADA’s president, to spend most of his 
time in Washington, looking after their interests. He has 
as his supporting cast the association’s general counsel, 
Charles Bishop, and its public relations counsel, Labert 
St. Clair. The Cargile-Bishop-St. Clair combination is a 
strong one. It will not have to listen at keyholes to find 
out what’s going on; it has the respect of the Administration 
and its counseling wisdom already is appreciated. The Cargile 
administration promises to be one of the best the NADA ever 
has had. 
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BUSINESS We have already 
AS USUAL learned that what- 
IN ENGLAND ever has happened 
in England so far 
in the war is pretty apt to happen 
here as we get nearer to it. So the 
following excerpts from the July 30 
issue of The Motor Trader, which 
claims the “Largest Weekly Cir- 
culation” and is published in Lon- 
don, may be as interesting to the 
readers of this column as they were 
to me: 
s* *¢ *# 
ConTrROL oF War Propuction Firms 
“By an Order in Council issued 
last week, wider control of war 
production companies taken over 
by the government has been author- 
ized. The ‘competent authority’ may 
remove and replace directors or 
officials who he may consider 
guilty of an ‘obstructionist’ atti- 
tude towards the authorized con- 
troller. If the authority is satisfied 
that it is necessary for the purpose 
of securing effective control he 
may acquire all the shares of the 
company at a fair price and ar- 
range for their transfer to a 
nominee.” 








Att Iron Propucts To BE COoNn- 
TROLLED—“All iron products, except 
pig-iron, will come into the Dis- 
tribution of Steel Supplies scheme 
on Sept. 1. The use without author- 
ity of iron and steel for articles 
not controlled under the new Order 
is prohibited. The Order prohibits 
treatment, use and consumption 
without authority of iron and steel 
in the production, repair or main- 
tenance of articles not controlled 
under the Order. The quantity and 
value of material which may be 
bought by any one customer from 
stockholding merchants without 
license is limited.” , 


Finance Company’s Loss—“In a 
review of the company’s trading 
during the past year, issued with 
the annual report of United Do- 
minions Trust, Ltd., it is stated that 
for the first time in the history of 
the company the accounts show a 
loss. This loss results directly from 
the great and inevitable diminu- 
tion in the company’s business oc- 
casioned by war conditions. The 
company has specialized in financ- 
ing the trading needs of the engi- 
neering, motor and allied trades, 
and these are precisely the in- 
dustries most affected by the war.” 

*> * * 

DIscIPLINARY MEASURES FoR WorK- 
ers—“Amendments have been made 
to the Essential Work (General 
Provision) Order which, it is 
hoped, will have the effect of im- 
proving discipline in factories en- 
gaged on important government 
work. As the Order stands, an em- 
ployer may suspend a man from 
work, but if he does he must, in 
every undertaking where the Order 
applies, continue to pay the man’s 
wages. This has been altered so 
that loss of pay will accompany 
suspension; but a man is to be 
protected from arbitrary or un- 
justifiable punishment by a right 
of appeal to a local appeal board.” 
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Repairman 

I read the Reader’s Digest article 
on the “Repair Man.” I imagine 
there are on an average as many 
dishonest and misleading publish- 
ers as repair men. In fact, what 
business or profession does not 
harbor some? I am willing to 
gamble that more people have been 
pulled out of trouble by the repair 
man than any other group in 
America. 

I have been driving automobiles 
since automobiles were first made, 
and in all these years, I doubt that 
I have even looked under the hood 
of a car a dozen times, for I am 
not mechanically minded. But 
whether in Arizona or Illinois, this 
repair man has never failed me yet. 

Some years ago, when hydraulic 
brakes came along, I was blazing 
along at a fast clip when suddenly 
the car began to smoke, and I 
believed it on fire. We jumped out 
and waited for the explosion, and 
after a while the smoke cleared 
away and I cautiously drove a mile 
to a repair shop. I asked for aun 
explanation; the repair man took 
one look at the car and said 
quietly, “Mister, just take your 
brakes off.” I tossed him a dollar. 
“No,” he said, “no charge.” I in- 
sisted his education cost some- 
thing. The family doctor would 
have charged $5, and doubtless, 
would have relieved me less than 
this good old repair man. 

Yes sir! I am for the repair man, 
and I read your editorials with 
much pleasure—J. C. Billingslea, 
J. C. Billingslea Co., Chicago. 


Tyres FOR ESSENTIAL SERVICES — 
“When vehicle owners require tyres 
for vehicles engaged on essential 
national services the following pro- 
cedure should be followed if they 
are unable to obtain tyres from 
their usual source of supply. The 
local Ministry of Transport officer 
should be communicated with, and 
it is his responsibility to investi- 
gate and report. In the case of 
farmers and agricultural engineers, 
although no definite procedure has 
been laid down, it is suggested that 
the appropriate Ministry would be 
the Ministry of Agriculture.” 


Production 

On page 48 of your 1941 Almanac, 
you show Buick and Pontiac pro- 
duction for the year 1937 to be an 
identical figure, 232,648. 
CoMPENSATION FoR “BuiTzED” Cars 
—‘Mr. Muff asked the president of 
the Board of Trade what steps are 
being taken to pay compensation 
to owners of motor cars destroyed 
by enemy action when such motor 
cars have been used in the calling 
or profession of their owners and 
who must replace same? Sir A. 
Duncan: A motor car thus used 
may be insured under the Business 
or Private Chattels Scheme. Pro- 
vision is made by the War Dam- 
age Act for early payment where 
the Board of Trade are satisfied 
that replacement or repair of the 
car is expedient in the public in- 
terest.”—G.M.S. 


you give us the correct figure?— 
J. R. Carlson, zone manager, Buick 
Milwaukee. : 

Epitor’s Nore: It’s a typo- 
graphical error. The table should 
read Pontiac, 239,358 and Buick 
232,648. 


Puff for GMS 


The words in the column “Edge- 
wise,” July 7 issue, are too true. 
I have contended that listed in 
article one so many times. I think 
it is well that we all realize that 
England and Germany and the 
European countries have played 
politics, politics that we don’t know 





‘Willing to Gamble .... .’ 


ressed in this column are those 
Anonymous contributions will not be accepted but 
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Automotive News Cartoon by Ford McDonald 


Our Industry Watches Washington’s Trial Balloons 
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of our readers. 
confidence will 





how to play and it is time that we 
play their own politics for our in- 
terests here at home for these great 
United States and as a parting 
word, I hope we are and will be 
united and I hope that we are not 
in too badly a shape protecting 
Europe and seeing them through 
their mutual fights in doing so. 

Perhaps there is no need for me 
writing you, but I liked your col- 
umn this time very much and I 
wanted to ease my own feelings 
and speak well to you for it.—F. M. 
Young, president, Young Radiator 
Co., Racine, Wis. 


Texas 

July new car sales held up fairly 
good considering depleted inven- 
tories. Stocks are low and August 
deliveries will necessarily show 8 
decline. Future sales prospects 
continue favorable. 

July used car sales were at 4 
high level. Inventories continue 
above normal. August sales figure 
to show decline against July. 

Farm crop prospects are gen- 
erally favorable. Notwithstanding 
acreage reduction, if the cotton 
crop yield materializes as now 
promised, it is believed that gen- 
eral business will be good.—vJ. N. 
Mitchell, Waco, Tex. 


Years Age 


(. . . from Automotive Files) 





15 Years Ago 
The new Packard line for 1927 has 
16 models, featured by a turbo com 
bustion system, hypoid gear and = 
plate clutch. .. . Harry J. Kling ol 
made assistant general sales manage 
of Chevrolet by General Sales Manager 
R - Grant. 
= s 
10 Years Ago 
Vincent Bendix offers trophy, for 8 
ranscontinental air race, synchro . 
ing with the National Air Races 
Cleveland. 
* a ~ 
5 Years Ago i 
_ The housetrailer hits the automobl? 
industry; following Pierce-Arrow 8 fT 
try into this field, Federal Truck ih 
lows suit. . . . Frederick S. #1” 
former president of Studebaker CorP» 
dies, aged 84. 
* . * 
1 Year Ago 
Chrysler Corp. receives $53,500,000 
tank order from U. S. Army. - - 110 
W. Litchfield becomes chairman of 
board of Goodyear and Edwit 
Thomas assumes presidency. ry, “tor- 
W. Matheson, of Graham-Paigeé, at 
merly builder of the Matheson Six 2 
Wilkes-Barre, Pa., sales manager 
Dodge and general manager 0 
land, dies. 
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“What a fool I’ve been, 


what a fool I’ve been,” 


exclaimed the former 
backer of Hitler’s Brown 
Shirt revolution, the man 


who has become one of 


the big question marks of : 


today. 
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COOPERATION , 
PRESS SERVICE 4 
cass, COOPERATION Panis (or were?) his feelings 
33, CHAMPS- ELYSEES. PARIS | after spending G fortune 
SSR SSeEOESe to make Hitler the ruler 
I.-M. Thyssen transfert 4 M. Reves les droits of German ? 
exclusifs de publication dans le monde entier Y 
de ses "Mémoires" actuellement en preparation, We can only answer the 
dont le titre est 4 déterminer. i ‘ 
Monte-Carlo, le. aoe _— cast ee 7 by pub- 
cS en lishing the documented 


memoirs as Thyssen dic- 


Is he now in a German concentration camp tated thai in éamnin just before the Nazis 


—as so many believe? 


‘marched into his chosen place of refuge. 


Has he already been done away with by the 1 PAID HITLER’S WAY TO POWER is the story 
Nazis whom he virtually put into power? | °f @ business man who financed a social 


Are the rumors of his residence in South 
America based on any degree of fact? 


And — most important of all— what are 


philosophy, only to have it turn on him and 
destroy him. We think you'll agree that it is 
an important and significant contribution 
to the thinking of the day. 
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Knudsen Sees Peak Defense Output by July, 1942 


‘After That, U. 





S. Can Write 


Its Own Ticket,’ He Says 


NEW YORK, — Indicating that 
defense output will reach its peak 
by next July, OPM Director William 
S. Knudsen told the Defense Pro- 
duction Clinic here last week that 
“after that, America can write its 
own ticket on war material and 
this ticket can, as far as I am 
concerned, be twice anybody else’s 
ticket.” 


Knudsen qualified his statement 
on peak production by saying that 


Plants in Buffalo 
Aid in Rehiring 
Chevrolet Jobless 


BUFFALO. — Representatives of 
four big local defense plants, meet- 
ing in a hastily summoned con- 
ference with Office of Production 
Management officials, pledged their 
“energetic cooperation” in meeting 
the unemployment problem caused 
by the shutdown until early 1942 of 
Buffalo-area Chevrolet plants. They 
are changing over to airplane en- 
gine production. 

Arthur S. Fleming, chief of the 
OPM Labor Supply branch, who 
presided at the conference, said 
the conferees promised “to do all 
in their power to put back to work 
as quickly as possible” the 3,600 
affected workmen. 


Fleming said that about 800 of 
the Chevrolet employes already 
have been hired by other plants, 
225 others are being trained for 
new jobs and 550 more will be 
hired “as fast as they can be 
interviewed” by the defense plants 
represented at the conference. 


“At least 50 percent ought to be 
re-absorbed by various industries 
within a month,” he predicted. 
Firms represented at the confer- 
ence were Bell Aircraft Corp., 
Worthington Pump & Machinery 
Corp., Buffalo Arms Corp. and 
Curtiss-Wright Corp. 

Success of the Buffalo plan for 
rehiring of men laid off by auto- 
mobile plants may result in its 
adoption in other automobile 
centers where workers may lose 
their jobs because of curtailed car 
output. 


Spicer Expands Facilities 

To Enter Defense Field 

HARRISBURG, Pa.— (UTPS). — 
The Spicer Mfg. Co., producer of 
automotive parts, is spending $250,- 
000 on an expansion program in 
order that its operation would not 
be curtailed by a slash in pas- 
senger car production, it was an- 
nounced last week by the Penn- 
sylvania department of commerce. 

The expansion will enable the 
company to turn out joints and 
couplings such as are used for 
heavy duty trucks, tanks, Army 
trucks, etc. Formerly the concern 
made parts mainly for passenger 
cars. 


“if the nation’s defense program 
hits the halfway mark by Jan. 1, 
1942, we should hit peak production 
by July, 1942.” 

Greater speed in sub-contracting 
defense orders will be required to 
accomplish the objective, he as- 
serted in his address before the 
clinic, an institution that represents 
opportunity to the little manufac- 
turer who has been the forgotten 
man of the defense program. 

“Decentralize that procedure 
business and let each manufacturer 
handle his job and his business 
with as little of—I could almost 
say Washington—as possible, and 
we will get it done,” the OPM 
chief declared. 

“All we need is the will to get 
this job done, and we have one 
great advantage—nobody is going 
to bomb us much while we are 
doing it. I think it is too late for 
that. All we need... is to get 
together—stop bickering over pro- 
cedure.” 

Knudsen praised the work of the 
Defense Contract Service in at- 
tempting to bring small manufac- 
turers into the defense program 
and cushion the shock of transition 
from civilian to defense production. 

Negotiated contracts instead of 
the bid system, use of contracting 
pools of manufacturers, division of 
large contracts into smaller indi- 
vidual units, and possibly bonuses 
for early deliveries through sub- 
contracting are among methods 
the OPM is proposing, he said. 


Defense Exposition 
Slated for Sept. 20 
In N. Y. C’s Palace 


NEW YORK —A Civilian and 
National Defense Exposition will 
be held Sept. 20 to Oct. 18 in Grand 
Central Palace here, sponsored by 
the Defense Exposition, Inc., a 
non-profit organization. In former 
years during this period the Palace 
was occupied by the National 
Automobile Show, which was 
dropped this year due to defense 
exigencies. 

The proposed defense show will 
be a presentation of industrial and 
commercial activity on the defense 
program and all profit above ac- 
tual expenses will be divided be- 
tween two beneficiaries—the United 
Service Organizations and the Of- 
fice of Civilian Defense. 


Guiding the venture is a general 
advisory committee of more than 
40 New York City citizens, of which 
George A. Sloan, commissioner of 
commerce for New York City, is 
chairman. C. N. Nichols, executive 
director of the New York Conven- 
tion bureau of the Merchants Assn. 
of New York is executive assistant 
to the chairman, and Almon R. 
Shaffer is managing director. 

Automobile and accessory com- 
— have been invited to ex- 
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Prompt delivery of new models is now more 
important than ever. To save time . 








. . to save 


money ... ship cars by D&C Lake Lines from 
Detroit to Buffalo or Cleveland for pick up by 
carrier-trucks or drivers. D&C assures you 


“Ship by Ship 
and Save”’ 





swift dispatch from Detroit ... fast, safe de- 
livery at either port. 


DLE 


LAKE LINES 








a 


AS PART of the intensive service —- provided by Chrysler Corp.’s 


school, U. S. Army officers watch two Dodge 


rmy “Four by Fours” oe ng 


through their paces at the test grounds in Detroit. Notice the Comman 


passing over the top of the s 
climbed the 60 percent grade. 


trucks over rough terrain, through the swamp, loose sand an 


Chrysler Corp. 


ially built test hill, the car just having easily 
rmy officers are given the opgervenny of driving 


the “mud puddle. 


School Trains 


100 Army Officers a Month 


DETROIT.—For the past five 
months Chrysler Corp. has been 
conducting one of the country’s 
outstanding officer training schools 
in connection with the maintenance 
of mechanized defense equipment, 
J. H. Mack, general service man- 
ager of the corporation, announced 
last week. 

“More than 500 officers have al- 
ready completed their training in 
our school,” Mack said, “and our 
facilities for training men are con- 
tinually being improved.” 

Automobile manufacturers are 
among the first major industries to 
develop, in conjunction with the 
U. S. Army, programs for provid- 
ing officers and men with techni- 
cal training. Schools, shops, and 
even universities, have been set up 
under the supervision of expe- 
rienced manufacturing instructors 
who are particularly qualified to 
give practical instruction in the 
use of some of the tools and ma- 
chines so vital to the defense pro- 
gram. 

Chrysler Corp.’s part of this pro- 
gram is in relationship to the 
technical training of men in con- 
nection with the modern mechan- 
ized equipment, so much of which 
it has been supplying the Army 
since the early part of 1940. 

“Each week the corporation gives 


Defense Notes 


Military aircraft manufacturers 
delivered 1,460 airplanes during 
July, a slight drop from June, OPM 
announced last week. 


Expediting Tank Output 
To expedite production of light 
and medium tanks, OPM’s divi- 
sion of priorities last week issued 
two preference rating orders on 
behalf of three government ar- 
senals and 11 manufacturing 
companies engaged in 100 percent 
defense work. Issuance of the 
priority ratings was made neces- 
sary by a greatly stepped-up pro- 
duction schedule which doubles 
previous estimates of tanks to be 
ready by the middle of 1942. 
These orders greatly simplify the 
acquisition of essential materials 
and products by manufacturers 
of tanks and of the motors, guns 
and other equipment needed for 
them. 
* * *& 
Car. Insurance Modified 
Defense Petroleum Coordinator 
Harold L. Ickes said last week 
that the action of 82 stock and 
mutual casualty insurance compan- 
ies in voluntarily modifying certain 
underwriting rules so as to enable 
motorists to share their cars with 
one another in getting to and from 
work, represented a_ substantial 
contribution in the drive now under 
way to cut gasoline consumption in 
the Atlantic seaboard area by one- 
third. Under the modified rules 
ordered into effect by the com- 
panies, drivers will be permitted 
to carry passengers for charge 
without having to pay an increased 
premium rate and without running 
the risk of having their policy 
contracts voided entirely. 


a complete 5-day course of in- 
struction on all units of the Dodge 
4x4 trucks of which the Army has 
ordered over 75,000 thus far. Five 
practical service instructors head- 
ed by chief school instructor, F. W. 
Anderson, maintain a close sched- 


Ford Donates $600,000 
For British War Victims 


LONDON. — Henry and Edsel 
Ford last week announced a 
gift of 150,000 pounds (about 


$600,000) to Britain to aid the 
victims of future German air 
raids. 

The Fords plan to build 350 
trucks which will be held at key 
points in readiness to rush food 
to blitzed areas. 





ule of work. Each man is given the 
opportunity of actually dismantling 
every unit of the truck himself so 
he can then instruct enlisted men 
in the correct maintenance of the 
truck when he returns to his com- 
mand. 


“After many years training me- 
chanics in the field and our own 
service representatives, we have 
found that the ‘small group method’ 
of instruction has proved most sat- 
isfactory. During the course of the 
week’s work, the class visits the 
demonstration field where they 
drive these Dodge Army trucks: 
reconnaissance cars; command 
cars; ambulances and troop-carry- 
ing trucks. All these vehicles are 
put through their paces in mud 
holes, swamps, sand pits and rough 
terrain. 

“These officers drive these trucks 
over a 56 percent grade. At the 
conclusion of the demonstration, 
officers are permitted to drive the 
trucks themselves through all the 
test pits just to get the ‘feel’ of 
trucks in actual use and under the 
most severe conditions,” Mack con- 
cluded. 


_ Present plans call for a con- 
tinuance of this school for many 
months. Selected officers from ail 
Army posts and camps will be sent 
to the Chrysler Corp. school in 
Detroit. 





Plastics 


(Continued from Page 1) 


ard, due to the fact fenders are 
blended into the hood, but the in. 
terior width is the same as the 
standard Ford, Boyer said. It js 
63% inches high, overall, which 


|| Boyer called “six inches lower than 


the average car on the road to. 
day,” and has a low center of 
gravity, because most of the 
weight is in the frame and engine, 

The plastic panels require three 
minutes to fabricate under pres. 
sure, because it takes that long 
for the required chemical reaction 
to take place, but production de. 
lay is avoided, Boyer said, by put- 
ting a dozen panels in a press at 
one time. 

The plastic, which is only 3/16 
inch thick, is screwed to a tubular 
steel frame, which, in the exhibi- 
tion car, was still exposed. Panels 
are joined by a plastic cement that 
makes the joints invisible. 

The plastic is said to withstand 
a blow 10 times as hard as steel 
can stand, and springs back from 
light dents. If a piece is broken, 
however, the edges can be trimmed 
off smooth and a patch cemented 
in, with no one the wiser. 

The plastic costs more than 
steel, but is more economical be- 
cause of a saving in machining 
costs, Boyer said. He has chrome- 
plated a piece of the plastic, which 
eliminates use of a zinc base, and 
suggests new possibilities in the 
current vogue for trim, despite the 
fact that zinc is a critical metal 
on defense lists. 

The new body comes as no 
“ersatz” substitution. It climaxes a 
dozen years of research based on 
Ford’s long-standing belief that 
some day he would “grow auto- 
mobiles from the soil.” 

The car is designed to take ad- 
vantage of the peculiar properties 
of plastics, but in appearance it 
is not radically different from con- 
ventional steel models. There are 
fewer deep drafts, though the 
body is as streamlined as its metal 
counterpart. 

The only steel in the entire 
superstructure of the body is 
found in the tubular welded 
frame on which are mounted the 
— panels that make up the 


Composition of the plastic is of 
ordinary farm crops, which reflects 
Ford’s intensive effort to integrate 
industry and agriculture. A typical 
formula calls for the mixture of 
synthetic resin with the fibrous 
material derived from such crops 
as wheat, flax, raimi, hemp and 
spruce pulp. The mixture is pre- 
formed through a suction device 
and then molded under 1,500 pounds 
of pressure per square inch. 

Ford said he was confident that 
plastic bodies can be produced by 
practical and economical means. 

“Plastic raw materials may cost 
a little more,” Ford admitted, “but 
we anticipate a considerable saving 
as the result of fewer fabricating 
and finishing operations. For ex- 
ample, the relatively simple rear 
compartment door when made of 
steel requires no less than seven 
stamping operations, while only two 
are required for the same panel 
made of plastic.” 

One million plastic automobiles 
(average annual Ford production) 
would consume 50,000 tons of syn- 
thetic chemicals, 170,000 tons of 


agricultural products. 
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award pennant which he eS Fisher, above left, holds the Navy “E” 


foreground. The pennant w 

schedule production of Noval’ nea 
repares to hoist the flag on the 
nit plant in Detroit, 


from Rear Admiral Wat T. Cluverius, right 
Fisher Body for its excellence and ahead-of- 
mance. In the background, the color guar 
staff of the Fisher Body Die and Machine 
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‘there's only 


to look at NOW! 


INCE WAY BACK IN 1927, when the used- 
to-be low-priced cars began going “high- 
hat,” there has been no people’s car. That 
sensible, truly democratic type of auto- 
mobile that provided dependable trans- 

portation at lowest cost was abandoned fourteen 
years ago. 

Now, the pendulum has swung the other way. 
And the people once more have a car to fit their 
needs and their pocketbooks. 

Today, the 1942 Willys Americar, powered 
with the amazing, fuel-saving GO-Devil Engine, 
is the one practical car for the millions of every- 
day people. That’s why we claim— 

THERE’S ONLY ONE TO LOOK AT NOW-—if you 
want to drive a reliable, normal-size, quality motor 
car at a monthly cost you can really afford, even if 
defense-time taxes, cost of gas and oil, and your 
cost of living keep going higher and higher. 








ONE 





THERE’S ONLY ONE TO LOOK AT NOW-—if you 
want real ECONOMY~—up to 35 miles per gal- 
lon of gas—2000 miles between oil changes— 
and savings up to $20 a month. 

THERE’S ONLY ONE TO LOOK AT NOW-—if you 
want the amazing performance of the GO-Devil 
Engine—the same type engine used in the GO- 
Devil Jeep being made by Willys-Overland for 
the new United States Army. 

THERE’S ONLY ONE TO LOOK AT NOW-—if you 
want the most amazing motor car in America to- 
day—the trim, good-looking, business-like Willys 
Americar—the only people’s car today—and one 
of the outstanding miracles of defense-time en- 
gineering. 

It’s the only full-family-size car in the lowest- 
priced market. 

It’s the only car built expressly to get you there 
and back in smart, modern style, in restful, quiet 


THE NEW 1942 








THE PEOPLE'S CAR 
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comfort, as fast as you care to travel, and at lowest 
cost. It’s the only car you can operate at a cost so 
low that the expense of owning a car will not be 
a burden. 

By a/l means, motor within your means. Don’t 
buy an oversize, overweight, overpowered car 
that’s over your head. 

Enjoy the one car you can really afford. Buy a 
new 1942 Willys Americar today. See your 
nearest Willys dealer. He will trade with you on 
most liberal terms. There’s only ONE to look 
at NOW. 


Ged frag 


President 
WILLYS-OVERLAND MOTORS, INC. 
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ASI Show Held Essential to Well-Being of Nation 


Maintenance of MotorVehicles |pealers See '42 Hudsons 





Seen First Line of Defense 


CLEVELAND. — That the Auto- 
motive Service Industries Show 
serves an industry essential in 
time of war or peace is emphasized 
by a review of surveys just com- 
pleted. Material gathered from a 
wide variety of sources reveals the 
vital importance of adequately 
maintaining the motor vehicles al- 
ready owned in America, and sus- 
taining the manufacturer-through- 
wholesaler method of distributing 
the necessities for that service. 

Comparison with the America of 
a generation ago must be realistic. 
The home front of 1941 is no more 
the home front of 1918 than is the 
infantry battlefield of the previous 
war like the mechanized front of 
today. That warfare today is waged 
in factories and industrial plants 
has become so well known as to 
be trite. The corollary that the 
already-owned motor vehicles of 
America must keep running to 
keep the armament plants running: 
is the inevitable conclusion of sur- 
veys conducted by both govern- 
mental and private agencies. 

In considering the necessity for 
maintaining the country’s millions 
of vehicles, the truck and bus 
phase is too obvious for extended 
mention. But realization of our de- 
pendence on privately-owned cars 
must be no less realistic. 

To cripple automotive transpor- 
tation is to cripple America. 

There must be taken into ac- 
count, also, the fact that a de- 
creased supply of new cars will 
cause older cars to be driven 
longer. The conclusions are obvious. 
The “after-market” thus becomes 
a vital cog in the mechanism of 
armament. 

Previous mention has been made 





of assuring therein channels of 
distribution. Automotive Service 
Industries Show is the focal point 
of the manufacturer-through-whole- 
saler method. The efficiency of that 
method should be increased, and 
the annual show has well become 
over a period of years not merely a 
display of products but a conclave 
of distribution. As plans go for- 
ward for other shows in other in- 
dustries strongly allied with the 
defense program, the importance 
of the annual Automotive Service 
Industries Show as a symbol of 
an important phase in a vital in- 
dustry becomes emphasized. 

A survey was made of show 


plans of various industries, many] N 


with products absorbed by the 
armament program itself, by P. D. 
McMurrer of the American Mining 
Congress. His survey revealed plans 
actually under way for 29 of 31 
trade shows scheduled for the pe- 
riod June 1941 to July 1942. The 
record of shows being held in the 
U. S. revealed increases in both 
display space and attendance. Even 
Germany had not let its trade fair 
lapse. While the shows in America 
become increasingly successful, 
even under present conditions, the 
experience of conventions minus 
shows was failure. This was at- 
tested by S. E. Gorsline, secretary- 
treasurer of the Canning Machin- 
ery and Supplies Assn., an organi- 
zation which tried both. 


Merger A pproved 

NEWARK, N. J.— Proposed merger 
of Celluloid Corp. of this city with 
Celanese Corp. of America was ap- 
proved by Celluloid stockholders at an 
adjourned meeting last week. The plan 
had previously been approved by Cela- 
nese stockholders. 


STAR SALESMA 


at Aeeping 


owners sold 


THE FAITHFUL 





Only half the battle is won when 
the original sale is made. For, as 
everyone knows, the very founda- 
tion for success in the automobile 
business lies in keeping your 
owners happy and satisfied with 
their choice. 

Star salesman at keeping owners 
sold is the faithful Bendix Drive. 
For no one item contributes more 
to owner satisfaction than reliable 
starting. 

And “reliable” is the bright 


Zendin Drive 


badge for distinguished service 
that the entire industry pins on the 
Bendix Drive. Billions of effortless 
starts in millions of cars prove 
that this trust is well placed. Con- 
stant improvements safeguard its 
continuation. This message serves 
as a reminder of Bendix Drive 
reliability and a reminder that 
there’s a Bendix Drive for every 
engine—no matter how big or 
how small or what type of starter 
control is employed. 


ECLIPSE MACHINE DIVISION * BENDIX AVIATION CORPORATION 


Elmira, New York 





NEW YORK HUDSON dealers see °42 models. Gathered 300 strong at the 
Astor hotel last week to see the new ’42 Hudson models, Hudson dealers heard 
lans for the coming year outlined by M. M. Roberts, left, Hudson merchandis- 


ng manager; C. H 


Calhoun, zone manager for the New York territory, 
. K. VanDerzee, Hudson eastern sales manager. 


and 





ALSO GETTING their first glimpse of the 1942 Hudson models in the past 


week were dealers in the Boston area. 


Photo shows N. K 


VanderZee, Eastern 


regional manager, left, and Fred A. Ordway, president of Henley Kimball Co., 


Hudson New 


ngland distributor looking over the 1912 Hudson Super-Six Sedan. 


Anti-America Groups Barred 


From Holding Office in UAW 


BUFFALO. — UAW-CIO leaders, 
meeting in annual convention here, 
wrote into the records last week a 
constitutional provision to bar 
Communists, Nazis and any others 
affiliated with any foreign govern- 
ment from holding office in the 
union. 

The provision, which arose out 
of the many strikes in defense 
plants throughout the country in 
the past six months, was passed by 
a 2 to 1 majority. 

At the same time, the power to 
revoke union charters and with- 
draw financial support from locals 
involved in unauthorized strikes, 
was granted to the president and 
the executive board. 

A 10 to 20 percent wage increase 
for union officials and organizers 
was also approved, while a pro- 
posal to raise members’ dues from 
$1 to $1.25 a month was defeated. 

At press time Friday, a bitter 
fight was in progress between 
George F. Addes, incumbent, and 
Richard T. Leonard, candidates for 
secretary-treasurer. R. J. Thomas 
previously had been reelected presi- 
dent. 

A resolution was also passed 
supporting the Murray - Reuther 
automobile -output plan which 
would pool the tools of the auto- 
mobile industry for maximum de- 
fense output and set up _ joint 
councils comprising labor and 
management in equal proportions 
with a government representative 
as chairman and having authority 
to regulate defense production 
within each industry. 

The resolution also carried the 
following proposals: 1. That steel 
and other defense materials be di- 
verted from other nondefense in- 
dustries to relieve pressure on the 
automobile industry; 2. That sub- 
stitute materials be developed as 
quickly as possible; 3. That cur- 
tailment of automobile output be 
staggered over a long period to 
avoid the shock of absorbing large 
groups of automobile workers at 
one time. 

Meanwhile in Detroit last week 
Plymouth was forced to close 
down on Thursday, after just get- 
ting started on 1942-model produc- 
tion, due to a strike of 250 men at 
the Briggs Mfg. Co., a large sup- 
plier of materials to Plymouth. 

The 250 men in the press shop 
of Briggs walked out because of 
an alleged production speedup and 


ithe firing of a union steward, 


which it was claimed was the third 


union representative to be dis- 
ciplined. The company denied any 
attempted speedup, and declared 
that the production rate was even 
lower than the previous week. The 
union representatives who were 
disciplined were causing a slowup 
on the production line, the com- 
pany said. 

In the meantime, the strike at 
the huge Kearny (N. J.) plant of 
the Federal Shipbuilding & Dry- 
dock Co. continued last week, but 
some government action was ex- 
pected soon to end the strike that 
is holding up $493,000,000 worth of 
defense work. 

The strike at the Curtiss-Wright 
propeller plant in Caldwell, N. J. 
was settled last Thursday when 
AFL machinists voted to return to 
their jobs. The plant, holding $100,- 
000,000 worth of defense orders, 
had been closed for seven days. 


Stewart-Warner Profit 


Shows Sizable Increase 


CHICAGO. — Stewart-Warner 
Corp. and subsidiaries, for the first 
six months of 1941 ended June 30, 
reported a tax-adjusted surplus net 
profit of $770,272 after provision of 
$2,112,607 for present and contem- 
plated federal and other income 
taxes, according to the consolidated 
semi-annual statement mailed re- 
cently to stockholders. 

This is an increase of $158,027 
over the corresponding period for 
1940, at which time net profit of 
$612,245 was reported. 
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Plymouth Unveils 
1942 Model to 


Detroit Dealers 


DETROIT. — Approximately 1,35 
Plymouth dealers and_ salesmen, 
comprising the staffs of all Dodge 
De Soto and Chrysler dealers jp 
the Detroit region attended a spe. 
cial luncheon and business meeting 
at Western, Meadowbrook anq 
Lochmoor Country Clubs last week. 

In the evening the entire service 
organizations of these local auto. 
mobile merchants attended a din. 
ner and similar session at the same 
place. Highlights of the Plymouth 
meeting were a news reel-type 
picturization of the many phases 
of the immense defense production 
program in which Chrysler Corp, 
factories are engaged, and a de. 
tailed examination of Plymouth 
models to be produced during the 
coming year. 

The special meeting was in three 
sections, held simultaneously at 
separate points. De Soto-Plymouth 
sessions were at Meadowbrook 
conducted by C. H. Davis, Plym. 
outh regional manager. Dodge. 
Plymouth meetings were at West- 
ern with J. E. O’Brien presiding 
as chairman. The Chrysler-Plym- 
outh group was at Lochmoor where 
M. J. Bruning presided. 

A special motion picture was 
shown, entitled “Assembly Lines of 
Defense,” which depicts the manv- 
facture of tanks, bomber parts, 
special Army trucks and combat 
cars, Bofors rapid-fire anti-aircraft 
cannons, and other important de- 
fense equipment being produced by 
Chrysler. 

In addition, films depicting re- 
cent developments in the manufac- 
ture of Plymouth cars were shown. 
At the evening session, special 
emphasis was placed on the im- 
portance of improved dealer ser- 
vice facilities to assist car owners 
to maintain the most efficient 
performance of their vehicles with 
respect to fuel and oil economy, 
maximum service from tires, and 
general mechanical long life. 


‘Facts & Figures’ 
Highlights Motor 
Industry’s Tasks 


DETROIT.—How the automobile 
industry is carrying a huge and 
growing defense production load 
and at the same time is providing 
essential transportation for civilian 
needs is statistically presented in 
the 1941 issue of Automobile Facts 
and Figures, the yearbook issued 
last week by Automobile Manufac- 
turers Assn. 

Covering a year in which the 
motor industry came back to its 
1917-18 role of producer for the 
armed forces, the annual handbook 
extends defense figures into the 
current year to show that produc- 
tion on automotive defense assigt- 
ments had reached $2,000,000,000 by 
early summer, and still were it 
creasing as the publication went 
to press. 

The yearbook also emphasizes 
the economic importance of the 
motor industry to the nation. 

Tax revenues, derived from the 
sale and operation of motor vebi- 
cles, reached an all-time high i0 
1940, contributing $1,802,748,000 to 
federal, state and local treasuries. 
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FINANCIAL 


Out of a Hat 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—The major ques- 
tion in Wall Street right now is: 
Will the government be able to 
control prices? 

Some say yes. Some say no. This 
difference of opinion is clearly re- 
flected in the attitude of the stock 
market. That a foundation for a 
sizable inflation exists, no one de- 
nies. But many assert that the 
government as yet hasn’t begun to 
reveal all the anti-inflation tricks 
it has up its sleeve. There was a 
great deal of confusion over the 
possible effects of the attempt of 
the government, through the Fed- 
eral Reserve Board, to regulate in- 
stallment purchases. 

Every time the Street makes up 
its mind that no matter what steps 
are taken by the government, 
prices are going to skyrocket, the 
Administration pulls another rab- 
bit out of the hat. But despite all 
this, you can find plenty of people 
who are convinced that equities 
are going to be worth more than 
dollars in the next few years. 

And, of course, there are the 
wide differences in definition of in- 
flation. There’s inflation right now 
because there are shortages of cer- 
tain goods. But there is a wide 
difference between the shortages of 
absolute essentials of life and 
shortages of essentials to the de- 
fense program. One might be as 
serious as the other when the 
threat to freedom has reached a 
more advanced stage, but the time 
has not arrived when the people 
must go without food and clothing 
because of shortages of those 
items. Certain items, of course, but 
the nation seems a long way from 
starvation and nakedness because 
of shortages—and that is what 
real inflation is. 

The Administration is trying to 


Chrysler Earnings 
Decrease Despite 


Increase in Sales 


NEW YORK.—Although Chrys- 
ler Corp.’s car and truck sales in- 
creased 8 percent in the first half 
of 1941 over the like 1940 period, 
the corporation’s earnings fell to 
$4.82 a share from the $7.01 of the 
comparative six months. 

Net profit of the corporation and 
its wholly-owned United States sub- 
sidiaries in the first six months of 
this year was $20,974,842 compared 
with $30,494,274 in the like period 
of 1940. 

These earnings were based on 
sales of $507,966,137, including $28,- 
432,381 of defense products in the 
first half of 1941. Net sales in the 
like 1940 period were $422,643,281. 

The first six months sales this 
year totaled 665,750 vehicles, com- 
pared with 614,731 in the like 1940 
period. ; 

K. T. Keller, president, said 
Chrysler was rapidly increasing its 
participation in the defense pro- 
gram and that it has already under- 
taken contracts aggregating more 
than $400,000,000, “the execution of 
which is becoming our major 
manufacturing activity.” - 

“Our engineers,” he added, “are 
making satisfactory progress in the 
design and development of a 2,000 
horsepower aviation engine. 

“They are also developing a 500 
horsepower liquid-cooled tank en- 
gine and have just completed the 
development of a new airplane 
landing gear strut.” 

et voted a dividend of 
$1.50 a share, payable Sept. 13, to 
holders of record Aug. 25. Similar 
payments were made in June and 
March. 

Willys Turns *40 Loss 
Into Profit in 1941 

TOLEDO.—Net income of $111,- 
442 was earned by Willys-Overland 
Motors, Inc., after all charges and 
provision for federal income taxes 
at existing rates, in the three 
months ended June 30, Joseph W. 
Frazer, president, reports. 

These earnings compare with a 
net loss of $182,047 in the compar- 
able period last year. 
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Wall Street Watching U.S. Efforts to Control Prices 
Govt.’s Ability to Pull Rabbits 


is Heartening 


STOCK PRICE AVERAGES 
Previous Latest 

Period Period Change 

27.88 —0.15 

28.05 —0.01 


Year 
Ago 

31.76 
33.39 


24 motors 

10 car-truck co.’s .... 
10 parts-access, 26.82 —0.55 25.43 
4 tire-rubbers 18.96 —1.00 15.64 


~—_— 


28.06 


prevent a credit inflation such as 
that of the late 1920’s. Such an in- 
flation may be preventable. If so, 
prices will not rise as fast or as far 
as they did then. It is that sort of 
an inflation that many are count- 
ing on—rather than an inflation 
because of scarcity. But the real 
test is ahead, and it is generally 
recognized that the chief obstacle 
to control of such an inflation is 
the reluctance of Congress to con- 
trol prices of farm products. 

A ceiling already has been put 
on prices of most metals. But there , 
are fewer mine owners than farm- 


IMPRESSED by the tests 


given entrants in the Ford Good Drivers League, 
oston’s fire commissioner, 


illiam A. Reilly, borrowed the Ford equipment 
and ss his fire chiefs, deputies, etc., through the tests. Here, left to right, 
are Driver Arthur Jackson of Ladder 23, at the wheel of a Mercury 8; Ralph 
J. Karch, hearings officer, Registry of Motor Vehicles; John C. Ankeny, 
assistant manager of Ford’s Somerville (Mass.) branch, and Deputy Fire 
Chief Daniel Martell. 


ers. Thus far controls on prices| voting power of those most af- 
have been in inverse ratio to the! fected. 
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Hudson Net 
Hits $220,713 


DETROIT.— Hudson Motor Car 
Co. and its domestic and Canadian 
subsidiaries report, subject to audit 
and year-end adjustments, a net 
profit of $220,713 for the quarter 
ended June 30, 1941. 

This was after charges including 
depreciation, interest and pro- 
vision of $27,500 for normal federal 
income taxes and an additional 
provision of $5,160 for possible in- 
crease in taxes. 

This compares with net loss of 
$965,954 in the same quarter of 
1940 and a net profit of $22,337 in 
the quarter ended March 31, 1941. 


White Earnings Up 


CLEVELAND.—Report of the White 
Motor Co. and its subsidiaries, subject 
to annual audit and any year-end 
adjustments, for the six mon end- 
ing June 30, 1941, shows a net profit 
of $791,355, after depreciation, federal 
income and excess profits taxes, equal 
to $1.25 per share of the 625,000 shares 
outstanding. 
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Output Up Slightly as 1942-Model Operations Rise 
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Join Hudson and 
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AN’s Production Estimate 
(U. S, and Canada) 


Passenger Car Registrations 


Six Months plus 14 States for July 




















WEEKS ENDED AUG. 16, AUG. 9 
. . %49° 
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g. Date 1940 1941 1942-model production last week 
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er etree — ¢ 1,508 8,029 708,340 921,060 | AUTOMOTIVE NEWS the industry) pontiac ...... 5.925 5 200,869 7.9 5 12382 67 5 77,041 
= Bul Sakekeaeaneak en ; = : : 174,218 258,111] Prodection Estimate fain to 38.295 | Oldsmobile 4.793 6 164,281 6.5 6 106677 5.7 7 57,604 
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Fordt ......-.eeeeeees a — io.ses 87,637 522,357 667,912 Willys started| Miscellaneous. 45 2,201 08 3342 = .14 1,141* 
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t ; es eee teese| ate fact eoeteet| TOTAL... 14900 SIA MOS LAM =MOe CONT 
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1,250 1 1 peak. Ford and| With Plymouth starting 1942-| of Fiymoutn. 
. : — a Mercury continued on 1941-model | model output and Dodge continu- With Ford and Mercury con- 
7,350 5,986 7,242 16,140 230,152 256,088) production. ing to turn out Army trucks, tinuing to turn out 1941 models, 
—_____________| General Motors group remained | Chrysler total for the week rose |total output for the Ford group in 
sie $8,295 17,884 $8,587 78,669 2,809,706 3,689,224 | steady last week with total output | to 4,050 units. This compares with aan pod gaa was 20,300 new cars 
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were Army trucks being turned | vious week and a total of 2,125 units 
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Money-Making Opportunities 
Listed for Coming Fall Season 


MILWAUKEE. — From the time 
kids start back to school until the 
holiday season rolls around, there’s 
a splendid opportunity for auto- 
mobile dealers to engage in peppy 
programs that will help promote 
ear sales as well as_ stimulate 
business for the service depart- 
ment. 

Samples of successfully conduct- 
ed fall campaigns are succinctly 
told in the following paragraphs: 

Fall Festival and Fair — A three- 
day event staged annually in Ripon, 
Wis., which includes free attrac- 
tions, parade and two public dances 
and in connection with which 
stores give prizes for outstanding 
farm produce submitted. Biegick’s 
Garage, for example, offered a 
prize for the best rural New 
Yorker potatoes displayed in their 
showrooms. 

Free Auction Sales—Fond du 
Lac, Wis. merchants, including the 
Fond du Lac Motor Co., cooperated 
in promoting a free auction sale 
on a Thursday in November for 
farmers, who were invited to sub- 
mit whatever they wished to dis- 
pose of at an auction presided 
over by a prominent local auc- 
tioneer at no cost to the farmers. 
Free parking tickets were avail- 
able at the auction block. 


Safety Contest— This is always 
a good promotion on the eve of 
the reopening of school. One mid- 
western firm donated an engraved 
bronze pin and a cash award each 
week to the cyclist performing 
some unusual act of courtesy or in 
the interest of safety during the 
week. The safety program was 
conducted in cooperation with the 
local police department. 

Kiddie Parade —Feature of the 
fall opening promotion in Wausau, 


Wis. is a kiddie parade, which last 
year attracted between 450 and 500 
youngsters and thousands of spec- 
tators. All children marching were 
rewarded with candy bars and $75 
in cash prizes were awarded to 
those entering the most outstand- 
ing doll buggy, soap box racer, toy 
vehicle, dress-up and pet. 

Window Night — Marshfield, Wis. 
merchants, including the Patt Mo- 
tor Co., conducted a three-day pro- 
motion last fall which opened with 
a contest in which 43 cash prizes 
totaling $25 were awarded to per- 
sons finding the letters spelling out 
the name “Marshfield Window 
Night” in store windows on the 
opening night of the affair. One 
letter was displayed in the window 
of each participating firm. Con- 
testants were asked to write the 
name of the stores in which they 
found the letters. A band concert 
was conducted on the city’s main 
a in connection with the con- 
test. 

Hallowe’en Soap Art Contest — 
One mid-western firm conducted 
such a contest on its windows and 
offered $25 in cash prizes to those 
selected as the outstanding draw- 
ers by a committee of local adult 
artists. Contest was open to all 
local children up to and including 
eighth grade with each contestant 
allotted an 18 by 24 inch space on 
the window. Entrants were re- 
quired to arrange for their space 
on the window in advance of the 
day of the drawing. 

Plowing, Horse Pulling, Milking 
Contests—Fort Atkinson, Wis. mer- 
chants, including the Westby Mo- 
tor Co. and the Fort Buick Co., 
have sponsored each fall a festi- 
val which includes plowing, horse 
pulling and milking contests. 
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REMODELED parts and accessories department of Smith Motor Sales Co., 


San Antonio Chevrolet dealers. The department has been credited by factory 
officials of being one of the most modern in the country, and marks another 
step in the plans of this firm to give San Antonio a Chevrolet dealership second 


to none. 


Roy Smith is head of the business, and Charles H. Newson, shown 


in the picture, is manager of this department. 


Mechanic Training Program 
Gains Prominence in Seattle 


Special to Automotive News 

SEATTLE.—Girding for 1942 and 
possibly several years to follow 
when new car business of dealers 
may be conceivably just a “side 
show,” dealers are giving careful 
attention to manpower needs. 

To have the men to carry on 
service and repair work, study is 
being given the apprenticeship of 
mechanics. A few weeks ago some 
of the dealers didn’t have appren- 
tices up to the number allowed. 
Now practically all of them have 
the complete quota. 

Personnel of the apprenticeship 
committee for employers follows: 
T. D. Davies, Davies Chevrolet Co.; 
John Riach, Tyson Oldsmobile Co.; 







































-o AND HE'LL SIGN ON THE DOTTED LINE! 


A chance chassis-rattle has prevented the sale of many a used car. 


To make sure your prospect hears no disturbing noises, silence 
the chassis with Marfak Lubricant. 


A scientific blend of highly refined heavy-bodied oils, Marfak 
sticks to its job—lasts longer. You can see why it is so good. 


Order Marfak today. Phone your nearest Texaco Distributing 
Plant or write The Texas Company, 135 E. 42nd St., New York. 
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L. W. Thomas, Seattle Packard Co., 
and C. R. Heussy, manager of the 
Seattle Automobile Dealers Assn. 
H. H. McIntyre, business agent of 
the automobile mechanics union, is 
chairman of the committee repre- 
senting the union. 

The joint committees met last 
week and agreed that standards 
for apprentices be strictly adhered 
to, with apprentices who came in 
since last year being required to 
sign the apprentice agreement. This 
calls for each apprentice attending 
the Edison Vocational School, 
starting with the September term. 
A total of 576 hours of school is 
a requirement. A total of 8,000 
hours of reasonably continuous em- 
ployment is necessary to become 
a journeyman mechanic. 


Goodrich Expands 
Activity in Car 
Accessory Field 


AKRON.—An expansion of the 
automotive accessories department 
of B. F. Goodrich Co. to include 
additional household accessory 
items, and the appointment of Guy 
Gundaker jr., as department man- 
ager, were announced last week by 

J. Newman, vice-president in 
charge of the company’s tire re- 
placement sales division. 

The enlarged department, to be 
known as the Auto and Home 
Supply department, mirrors the 
growing importance of tire stores 
in supplying household needs of 
motorists as well as their automo- 
tive accessory requirements, New- 
man said. 

Associated with the company 
since 1924, Gundaker has had 
varied experience in the automo- 
tive accessories field and was man- 
ager of the company’s former de- 
partment from 1935 to 1939 when 
he was named manager of budget 
sales. 

Other members of the depart- 
ment’s executive personnel named 
by Newman include: E. R. Bell 
and L. F. Wilson, assistant man- 
agers, and T. H. Clarke, P. V. 
McLaughlin, E. C. Cornell and K. 
E. Hopkins, managers respectively 
of the department’s battery sales, 
repair material sales, merchandise 
control and sales promotion. 


HUDSON SERVICE Clinics 
this wee 


Hudson, manager 


service garage. 


to Dealers 





begin. Recovering from an appendectomy, T- 
Stambaugh, fourth from left, Hudson yw og of aatlenal heaaion operation” 
will begin a series of service clinics with service supervisors gat 

ered here from all over the country. Shown above, left to right are, 
arts accessory merchandising; E. J. B 

-|manager; L. L. Sharon, manager owner relations department ; Stambaugh; 
Jones, manager parts specification division, and J. T. Gooch, superint 





USED CARS—SERVICE 


U. S. Tire Dealers 
Offer Priority on 


Service Facilities 


NEW YORK.—A tire conserva. 
tion plan, designed to help the 
motorist get more mileage out of 
his tires and thereby save rubber 
for national defense, has been ap. 
nounced by United States Rubber 
Co. The plan will be operateg 
through the company’s dealers, 


Under the plan, the motorist wij 
receive upon registration with any 
U. S. tire dealer a numbered carq 
entitling him to prior claims op 
the dealer’s service facilities. The 
number of cards issued by each 
dealer will be limited to the num. 
ber of cars he can service ef. 
ficiently. Among the services avail. 
able to motorists under the tire 
conservation plan are the follow. 
ing: 

Motorists will be advised if 
when, and how their tires should 
be regrooved for extra non-skid 
mileage. 

The inside fabric body of tires 
will be carefully checked at regular 
intervals so that when it is time 
and if advisable, they may be 
safely recapped for long additional 
service. 

A system of air inflation checks 
will be put into operation on all 
tires (including the spare) which 
should normally increase tire mile- 
age over 20 percent. 


Attention will be called to any 
uneven tread wear that indicates 
out of balance, out of alignment, 
or defective brake conditions s0 
that they may be corrected in time 
to save the tires. 

Tires will be systematically 
checked for hidden cuts and bruises |-——"— 
which, if caught in time, can be|—— 
rendered harmless. 

All tires, including the spare, 
will be cross-switched often enough 
to compensate for any uneven 
tread wear. 

Tubes also will be carefully in- 
spected at regular intervals toj-—— 
make sure they are not pinching 
or chafing. 


My First Sale 
‘T WANTED to get into the 

automobile business, so I 
got a job selling used cars with 
a Ford deal- 
er,” recalls J. 
M. Williams, 
president, Nav- 
ajo Chevrolet 
Co., Gallup, 
N. M 


“I was told 
that a certain 
man living 4 
few miles from 
town was in- 
terested in & 
good used car, 
and I went 
out with a Ford car that was 
kind of old but seemed to run 
all right. I stopped at the man’s 
place and found him. He was in- 
terested. 


“But the car just wouldn't 
start. I didn’t know anything 
about a Ford, but this fellow 
did. He opened the hood, tink- 
ered around, started the car, 
and said it was Okay. It was 
my first sale and one of the 
biggest surprises of my life. I 
was the living Alexander Botts 
of Earthworm Tractor fame” 
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National Average, All Makes, Aug. 3—$528-$455 
National Average, All Makes, July 27—$527-$460 


Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
here that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national 
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Used Car Selling 
This is the first time anyw 





Used C ices in Cleveland Indianapolis, New Orleans, Dallas, Kansas City, Minneapolis and San Francisco appeared on this page last week and will be published again next week. 
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By William Ullman 
Washington Correspondent 


ASHINGTON.— 
Truth of the 
adage — that 
there are quite 
ja number of 
4 ways of killing 
| a cat—is being 
: demonstrated 
here right now, 
with the auto- 
motive industry fulfilling the un- 
happy role of the kitty. 

For some time the industry 
has been endeavoring to find 
out just how deep a produc- 
tion cut the government in- 
tends to impose—and has been 
trying at the same time to 
bring about the establishment 
of methods with which the 
best possible results can be 
achieved and with a minimum 
of hardship to the hundreds 
of thousands of persons who 
find employment within the 
industry. But it is clear now 
that announcement of produc- 
tion allocations will come 
pretty much as an anti-climax. 

s *¢ & 


Installment Buying 


And Steel 

AFTER ALL, government 
within the past several days al- 
ready has taken two actions 
which more than anything else 
will condition the making and 
the buying of automobiles. Both 
have been forecast in AUTOMOTIVE 
News for weeks past. They are 
the placing of steel under full 
priority control and the Presi- 
dent’s executive order which will 
lead to a broad curtailment of 
installment buying. 

It is still too early to tell 
precisely how much these ac- 
tions will affect the automotive 
industry, but that the effect 
will be great is not to be 
doubted. Indeed, it may be said 
with certainty that more than 

else it was the auto- 
motive industry which pro- 
vided the “raison d’etre” for 
the orders, the one issued by 
the OPM Priorities division 
and the other directly by the 

White House. 

Allocations will still be made, 
and they will have their uses, 
of course. But insofar as the 
large issue of the production and 
sale of motor vehicles are con- 
cerned the forecasts of the basic 
manner in which they will be 
determined have been confirmed. 
Availability of steel, regulations 
governing time purchasing—these 
are factors of such fundamental 
importance to the automobile 
industry that all else now ap- 
pears to be merely a matter of 
detail and procedure. 

s s & 


No Assurances 


On Output 

SETTING of production sched- 
ules would be indicative of a 
maximum permitted; there would 
be no assurance that such a ceil- 
ing could be reached. The num- 
ber of automobiles which can be 
made in a given month will be 
settled in a final analysis upon 
the amount of material available 
to the industry. On the other 
side of the picture, whatever 
regulations are issued to imple- 
ment the executive order will be 
to tighten credit and thus re- 
strict sales. 

How far the Federal Reserve 
Board will go in this direction 
and how much its regulations 
will dampen sales are points 
upon which the industry will 
have to “wait and see.” 


Pealer Problem 


Becomes Acute 

AS EACH passing week brings 
the industry closer to a substan- 
tial curtailment in production for 
private use, the acuteness of the 
problem confronting the automo- 
bile dealers of the country becomes 
increasingly plain. The matter 
has been discussed informally in 
official circles here, but so far 
as is known no conclusions were 
reached and no feasible solution 
offered itself. Nevertheless there 
is a growing appreciation in 
many quarters in Washington 
that when the curtailment pro- 
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gram goes into full effect, it will 
have grave and often tragic con- 
sequences among the nation’s 
dealer body. Men with whom the 
matter has been discussed in 
recent weeks emphasize their 
conviction that motor car dealers 
as a whole should give their full 
support to the program of the 
National Automobile Dealers 
Assn. and especially to follow its 
principles of business conduct 
during the crisis. 

This is of utmost importance 
because the dealer at this time 
is so much on his own. His 
ability to weather the storm 
will depend most largely upon 
his own initiative and fore- 
sight; upon his rigid adherence 
to sound trade practices. As 
one observer here put it last 
week: 

“Any well-run business can 
weather one, two, even three 
mighty bad years. But a busi- 
ness just running on momentum, 
on flabby volume, or ‘with the 
times,’ often will go up the spout 
in one difficult year. Dealers, 
who have seen the drift of things 
and have been getting them- 
selves ship-shape for the coming 
storm, will come through un- 
scathed and will be ready for 
the good going which will follow.” 

*- * * 
Urges Ceiling 
On Prices 

PRICE Administrator Leon 
Henderson testified again last 
week on the price-control bill 
before the House banking and 
currency committee. He said that 
in dealing with business he would 
be “reasonable” and that every- 
thing possible would be done to 
avoid punitive action and steps 
which could be deemed destruc- 
tive and permanently hurtful. 
During the course of the hearing, 
Henderson said that if automo- 
bile output were cut 50 percent 
he thought it then would be 
necessary to establish maximum 
prices, and he added that on the 
basis of NRA experience he felt 
OPACS could do a pretty good 
job of setting fair prices. When 
somebody said that the allocation 
of cars might prove a hard nut 
for the government to crack, 
Henderson promptly agreed but 
said that he thought some sort 
of equitable plan could be evolved. 

He was closely and critically 
questioned as to the basis 
which would be used for de- 
termining a reasonable profit 
for companies which would be 
affected by the proposed new 
legislation, and the matter of 
his crack down on Chrysler 
was brought up. Henderson de- 
fended himself by insisting 
that Chrysler’s profits had been 
so substantial that OPACS 
didn’t have to go into that 
angle any further. 

Henderson protested that he 
did not believe price control 
would kill free enterprise and 
asserted that he wanted to keep 
as many markets open as pos- 
sible. However, he insisted that 
speculation must be curbed and 
said that there isn’t room for 
it, when a price ceiling is estab- 
lished. 


* * *€ 


Some Control 


Is Seen 

IN SEEKING committee ap- 
proval of the bill, Henderson said 
that unless the measure is passed, 
industry will be faced by wage 
increase demands. These will be 
“legitimate,” he said, based on 
sharp rises in the cost of living. 
Passage of the measure and its 
enforcement, Henderson main- 
tained, would keep prices down 


and thus forestall pyramiding 
wage increases. 
On the whole, committee 


sentiment seems favorable to 
the measure and ultimate pas- 
sage of a law embodying the 
Administration’s base objectives 
is expected. : 


Road Bill 


Substitute Sought 

THERE IS activity on both 
the Senate and House side look- 
ing toward a substitute for the 
highway bill vetoed by the Presi- 
dent. Three new defense highway 
measures already have been in- 






NORA ENS DE AAAEOE NO PEDAL ARLEN 


‘AUTOMLITE | 


‘| SPARK PLUGS | 


has 
added double-faced highway signs to 
the already large national gee | 
program that sells Auto-Lite spar 
plugs. These signs are spotted strate- 


ELECTRIC AUTO-LITE Co. 


gically along the nation’s heaviest 
traveled roads and tie in closely with 
point-of-sale display furnished Auto- 
Lite dealers. There are actually two 
— attached to one solid eight-foot 
post. 


. 


e 
Buying 
(Continued from Page 1) 


the books. This of course will ex- 
ercise a profound effect on the 
non-defense productive capacity of 
the automotive industry. 

Late last week OPM announced 
that proposals had been received 
for an increase of more than 12,- 


000,000 tons in the steel industry’s 
annual ingot capacity, and more 
are expected. Additional proposals 
to expand Bessemer steel capacity 
are anticipated, and OPM will ask 
steel-alloy makers to submit fur- 
ther expansion programs. 

Under the President’s executive 
order on installment buying, the 
Federal Reserve Board is_ in- 
structed to set up and administer 
a control system. At press time 
Friday, the board had not yet an- 
nounced its rules, but the executive 
order authorized measures such as 
increasing size of down payments, 
requiring down payments where 
none now are asked, larger weekly 
or monthly installments, and short- 
ening of the periods over which 
purchases must be completed. The 
order does not affect contracts al- 
ready in force. 


Rolf Nugent, installment credit 
consultant for OPACS, has made 
the following specific recommen- 
dations to the Federal Reserve 
Board: 


1. Restrict length of all install- 
ment contracts on durable con- 
sumers goods to 18 or 20 months. 


2. Charge license fees to firms in 
the installment selling and loan 
business, ranging from $1 for firms 
with less than $5,000 in installment 
accounts outstanding to $15 for 
those with $150,000 and more in 
time credits outstanding. 


3. Enforce its orders by invali- 
dating sales contracts that do not 
comply with board regulations, and 
also by using publicity against of- 
fenders as well as the threat of 
fines of $10,000 and 10-year jail 
terms for convicted violators. 

4. Launch a publicity drive to 
discourage purchase of new cars 
and household equipment and to 
represent the use of old goods as 
a demonstration of patriotism. 

Nugent is an official of the 
Russell Sage Foundation, and has 
been collaborating closely with 
Price Administrator Leon Hender- 
son. Information here is to the ef- 
fect that his recommendations to 
the Federal Reserve Board are 
being very closely studied by 
Eccles and his aides. 





troduced in the Senate and Rep. 
Wilburt Cartwright, House roads 
committee chairman, is working 
on a bill which he will sponsor. 

Best opinion here is, how- 
ever, that the matter will just 
kick along until early fall. 
Meantime, there has been no 
lessening of the need for the 
expenditure of the $287,000,000 
for defense roads as originally 
recommended to President 
Roosevelt by the Public Roads 
Administration. 


Defense Aid 


NEW YORK.—To lend the govern- 
ment full support in 
conserve rubber, the United States 
Rubber Co. announced last week that 
the production of all whitewall bicycle 
tires would be discontinued at once. 
This will include all balloon casings, 
Rentweight casings and single tube 
res. 








the 4th Dimension 











Campaigns’ Extent in Dark; 


Fall Campaigns 


Fall advertising campaigns in 
the automobile industry and other 
non-defense industries on which 
production is due to be curtailed by 


~|defense requirements are now in 


preparation, but both manufac- 
turers and agencies are reported 
to be pretty much in the dark as 
to the extent of these campaigns 
until a definite production quota 
is known. 

Introductory automobile copy is 
due to break later in the month 
on the 1942 models, but schedules, 
except for some magazines, have 
not been made up as yet. Manu- 
facturers are expected to use their 
regular key city list and possibly 
as many papers as in the past, but 
the size of the ads and the fre- 
quency of insertion seems depen- 
dent upon the amount of automo- 
biles the industry will have to sell. 


Willys 

In its fall campaign for the 
1942 Willys Americar, Willys- 
Overland Motors will use the old 
slogan “There’s only one to look 
at now.” The promotion will open 
with full-page copy in Automo- 
tive News today (18), which will 
be followed with a similar in- 
sertion in a national weekly on 
Aug. 28. Newspapers are also 
scheduled. 

Copy will point to the short- 
age of gasoline, and to the con- 
tention that the Americar can 
travel up to 35 miles on a gallon 
of gasoline. 


Named 


F. S. Blanchard, director of pub- 
lic relations of Pacific Mills, an- 
nounces that Bartow H. Underhill 
will join the Pacific advertising 
and promotion department on 
Sept. 2. Underhill will have charge 
of promotion, and will carry on 
the work formerly handled by 
Harold S. Birkby, whose appoint- 
ment as sales manager in the 
cotton and rayon divisions was 
recently announced. 


Underhill was formerly assist- 
ant to the advertising manager of 
the J. L. Hudson Co., Detroit; and 
later became sales promotion man- 
ager and advertising director of G. 
Fox & Co., Hartford, Conn. For the 
last eight years he has been vice- 
president of the Sterling Advertis- 
ing Agency, New York. 


Defense 

Off-the-beaten-track is Timken 
Roller Bearing’s new series of 
defense ads, one of which depicts 
Hitler raging in an exhibition 
cage. 

“Admission Price: More Tim- 
ken Bearings” is the caption, 
with the copy reading in part: 
“Hitler on exhibition in captivity 
would make ‘the greatest show 
on earth.’ The admission price 
for such a show is an all-out ef- 
fort by American Labor and 
American Industry to produce 
enough fighting equipment to 
lick Hitler. Timken Bearings and 
Timken Steel are * * * abso- 
lutely vital * * * in building this 
equipment. * * * Let’s produce 
all we can.” 


Protest 
A protest against radio and out- 


door advertising tax provisions of |’ 


the defense revenue bill, as passed 
by the House, has been filed by 
the Advertising Federation of 
America. Charles E. Murphy, gen- 
eral counsel to AFA, who filed the 
protest in a letter to Rep. Robert 
L. Doughton, chairman of the 
House ways and means committee, 
will appear before the Senate 
finance committee hearing on the 
bill today (Aug. 18). In his letter 
to Chairman Doughton, Murphy 
stated: 

“We consider any tax on ad- 
vertising, regardless of the media 
affected, as harmful to the econ- 
omy of our nation and detri- 
mental to our well-established 
system of distributing consumer 
goods. The power of advertising 
as the selling force of industry 


42 Willys Launched 
By Pete Wemhoff 


and as the stimulator and sta. 
bilizer of commodity distribution 
must be protected. This is neces. 
sary in supporting the base for 
emergency taxes, for any im. 
pairment in the use of advertis. 
ing by taxation will in turn af. 
fect distribution and the revenues 
derived therefrom. In our opinion, 
a tax on advertising will defeat 
its own purpose. 


“We are mindful that vast sum; 
of money must be raised by our 
government for national defense 
This involves the greatest mer 
chandising effort in the history 9 


our country. Hence it is that oy 





merchandising machinery must be 


keyed up to the highest notch of 


efficiency.” 


Agency 

L. Jerome DuMahaut, for the 
past eight years commercial man 
ager with Station CKLW, Windsor 
Detroit, is resign 
ing to open the 
L. J. DuMahau 
Advertising 
Agency, Detroit. 

Prior to his 
radio work, Du 
Mahaut spent 94 
years in the ad 
vertising depart 
ments of the De. 
troit Times, Free 
Press and Mirror, 
He’s also a di 
rector of the Ad 
craft Club of Detroit. 


The ‘firm will render a genera 
advertising agency service, with : 
specialized department for radic 
advertising. Robert H. Powell will 
be in charge of radio continuity. 
Previously, Powell was affiliated 
with the Cleveland office of Mc 
Cann-Erickson, Inc. 





DuMahaut 


Posters 


Approximately 4,000 billboard 
will advertise Auto-Lite spark plugs 
this fall, according to Frank Nea 
lon, sales manager of Auto-Lite’ 
Merchandising division. This cam- 
paign represents the first time tha’ 
Auto-Lite has employed outdoo 
posting in the fall, to supplemen 
its other national advertising. 


Bankrupt 


Sprague Publications, Inc., pub- 
lisher of American Boy maga- 
zine, filed a voluntary petition in 
bankruptcy in federal court in 
Detroit last week. Publication of 
the magazine was suspended June 
20 with the combined July and 
August issue. 


The petition listed assets of 
$9,191 and liabilities of $133,389. 


Crash 


Bound for Akron to cover the 
annual Soap Box Derby (17), one 
General Motors photographer was 
killed and four others injured 
Thursday (14) as their car crashed 
into a construction barricade eight 
miles west of Akron. 


John G. Culver, 52, driver of the 
car, was killed and those injured 
were Alfred Salter, Walter Farynyk, 
Robert Gangwisch and Don De 
Sautels. 





NAMED RANKING favorite amon’ 
all movie stars by the greatest numbet 
of fans submitting entries to a contes 
sponsored by Friends, Chevrolet ows 
magazine, Spencer Tracy recently Tet 
came the owner of a new Chevroe 
station wagon, awarded to him unde! 
the conditions of the contest. Here, 
is shown accepting the keys from ies 
G. Lewellen, assistant general oe 
manager of Chevrolet, who made ¢ 
presentation for Friends. 
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Magnet Wire Co. was acquired. 
Next came two foundries, one in 
Toledo, one in Fostoria, O 
and stg.) In 1926, Auto-Lite added the 
stribution | starting and lighting ends of Gray 
is neces.) & Davis and American Bosch. A 
base for later came the addition of 
any jm.) Prest-O-Lite and U.S.L. Battery 
advertis.§ Corp, with four plants in the 
turn af.| United States and one in Canada. 
revenues § In 1934 Miniger and Royce Martin 
Fr Opinion, | consummated a merger of Electric 
ill defeat | Auto-Lite and Moto-Meter Gauge 
& Equipment Co. Moto-Meter 


Yet I should not be surprised to 
learn that Miniger and Martin had 
done no more in celebrating the 
30th anniversary of Auto-Lite’s suc- 
cess than to come to work a bit 
earlier than usual. Really success- 
ful men often are like that. 
* * 


vi THE benefit of the automo- 
bile editors of the nation who 
are planning to visit Detroit for 
the annual press previews, the 
column offers the following infor- 
mation as to dates: Hudson al- 
ready has had a local preview but 
will cut in on the circuit with a 
national party, date not yet se- 
lected. The really first big affair 
will be that of the Chrysler Corp. 
on Aug. 26, which will be built 
around defense, with the Paul 
Prys visiting all the Chrysler de- 
fense plants, then looking at the 
new cars and winding up at the 
Statler for a dinner that night, at 
which President K. T. Keller will 
make a speech. 

Studebaker’s press party will be 
held at South Bend on the 27th. 
It too will be built on a war theme, 
with “Camp Studebaker” at the 
proving grounds as the scene of 
action. Automobile editors will 
be divided into two armies, the 
North and the South, put in uni- 
forms and made to realize that 
was IS hell. Buick has its party 
set for Sept. 11 and Oldsmobile for 
Sept. 16. Ford is planning a party, 
too, which may be held around 
Sept. 25. Nash will have a local 
preview on Sept. 4 and similar 
parties will be held throughout the 
country as the new models hit 
particular points. Packard prob- 
ably will show its stuff early in 
October. No date has been set as 
yet by Chevrolet or, Pontiac. 


HAVE a bad case of nostalgia 
(homesickness to you, if you do 
not know the meaning of the word) 
























































plants in LaCrosse, Toledo and 
3 ast sum@ toronto brought Auto-Lite’s count 
e by our of allied enterprises up to 15, all 
defense of them manufacturing different 
test mer items. 
history of The Martin-Miniger merger 
_that oud proved a winning combination. 
must bel goon after its conclusion, Alemite 
notch off nie Casting was added and a new 
plant started in Bay City, Mich. 
Automobile manufacturers were 
quick to take advantage of Auto- 
Lite supply sources. The produc- 
7 tion of Auto-ILite spark plugs was 
begun in 1936 and a plant opened 
in Fostoria, O. Today, they tell me, 
Jone out of every four cars has 
4 Auto-Lite spark plugs; one out of 
Ud every three has Auto-Lite batteries. 
This fall another battery plant, 
with a capacity of 1,000 units a day 
will be opened in Atlanta. 


for th 
cial man 
Windsor 


r to hi 
ork, Du 
spent 9% 
the ad 
depart 
the De 
nes, Free 
d Mirror 


THERE IS more than this to the 
30-year story of Clem Miniger and 
Auto-Lite, the company that now 
manufactures over 400 items of 
automotive equipment in 18 fac- 
o a qij ‘ries. Fact is, Miniger says, that 
the Ad Auto-Lite is the largest inde- 

pendent producer of automotive 

equipment in the world, a concern 
‘ general which under the capable manage- 
» With a ment of the Martin-Miniger com- 
or radio} bination has raised its sales rec- 
well will ords from $180,000 in 1911 to $90,- 
ntinuity} 090,000 in 1940. And it is almost a 
affiliated sure thing that the Auto-Lite sales 


of Mc figures for 1941 will go over $100,-| caused by the receipt of an in- 
agente vitation to attend a reunion of the 

A record like that, possible only| bicycle racing stars of the Gay 

in our American system of doing| Nineties, the first of the kind ever 

illboaraq >USiness—might normally have fur-| held, I believe. True, I can’t claim 
rk plugs nished excuse for a pause and &@/to have been one of those stars 
nk Nea TOusing anniversary celebration. | myself, but I was League of Ameri- 


can Wheelmen handicapper for 
Illinois, which sorta qualifies me. 
Along with the invitation came a 


ic awl Interiors of Cars 


ime tha n 

outdoo photograph of the committee con- 

)plemen To Get Greater oon A. D. weeny herag | P, 

> Bliss, Si Mayer, Fre rlach, Her- 

ol Emphasis im 42 man Van Herik, .- —— = 

NEW YORK.--Car interiors, fit-| Stewart, Julian T. Fitzgerald, John 

tings and particularly upholsteries | T. Fisher, Al Flath, Willie De Cardy 

c., pub- | will come in for greater emphasis | and W. T. Farwell, the last named 

maga- | than ever before in ’42 cars. secretary. Looking at the photo- 

tion in} Diversion of basic raw materials|graph gave me the case of nos- 

urt in] to defense industries has made|talgia, for I haven’t seen most of 

tion of} necessary various engineering | the racing stars pictured in at least 

Ec — short-cuts, experts say, with - 40 years. oh 

y an result that engineers will be satis- ; : 

fied if they equal performance fig- WILL I GO? — = 

sets off ures of the 1941 models. The re-|The date set Py ep a : e 

133,389. | sult may be that the spotlight will Sportsman Golf Course, a country 

be focused on interiors. club near Wheeling, Ill, just out- 

Motor manufacturers have an-| side of Chicago. And Wheeling was 

ticipated that trend by paying the starting point Pa the - 

ver the] greater attention to interiors than | Decoration Day road race, so i 


has its memories; I handicapped 


7), one that race and 500 started in it. 


ever, demanding new and subtle 


er was} tone combinations and more luxu-/ th . 

injured] rious weaves in the upholsteries Listed among the vemnee ipemeeee 

rashedj they specify, according to P. B./are Eddie yw a“ a oe, 

e eight! Baldwin, general seles manager ot| Walter C. Sanger, Herd ‘sithens, 
; Jimmy Bowler, Pete Berlo and 


Collins & Aikman Corp., one of the Jim Levy, surely the cream of the 





of the] largest weavers of automotive up- 

injured] holsteries in the industry. crop of those gay RB - —_ - 
| Again this year a large number|nearly 50 years ago. Interested vet- 

urynyky of the cars to be put on the mar-|erans desiring more information 

yn De- can write Secretary W. T. Farwell, 


ket will be upholstered in Canda 
cloth, Baldwin stated. 


842 Wolfram road, Chicago. 


—<—<——<— 





among 

yum ber 

poate’ h f production, last week celebrated the 
whe charge of pro ’ y 

ly be| . BR. A. VAIL, vice-president Studebaker Corp. President Paul G. Hoffman 

pyrolet} 10th anniversary © ice on Vail while H. S. Vance, chairman of the board, 
under} Pinned the badge of se jled his approval. Those attending the luncheon were, 


, I; t, sm , .- s > w 
re, he} Shown at Vail’s right, | eral factory superintendent; Stanley Whitworth, 
= W.| left to right, Bert Fowlvaker Pacific Corp.; Vance; E. E. Richards, assistant 
sales Vice-president of Vv il: P. O. Peterson, director of purchases; Hoffman; 
ie the} to the president; ~ ‘in charge of sales; R. E. Cole, vice-president in charge 
Eitott, vice-president eo D. Keller, vice-president and assistant to the chairman. 

of engineering, =? 
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Charles E. Sorensen is another industrialist whose career should be an 
inspiration to the youth of America through demonstrating that ability 
to use one’s hands often is a stepping stone to success in later life. We 
in the automobile industry well know this and we point with pride to 
our Henry Ford, Walter Chrysler, William 8. Knudsen, Charles F. 
Kettering and Fred Zeder (to name only a few) who wore blue shirts 
in their youth and who climbed to the top through their knowledge of 


mechanics. As a lad of 14, Ford’s new vice-president was an apprentice | i 


in the pattern department of the Jewett Stove Works of Buffalo, his 
father being superintendent of the company. Young Charley got a 
thorough training there in the tool room, foundry, machine shop and 
drafting room. He came to Detroit in 1900 and one of his early jobs 
was with Bryant & Berry, machinists and foundrymen. It was at this 
time that he first met Henry Ford, who was general engineer of the 
Detroit Edison Co., a friendship that resulted in Sorensen joining up 
in 1904 as a patternmaker. From then on, his progress in an executive 
way was rapid. Before the promotion to the vice-presidency, he was 
general superintendent of the Ford company and in charge of all 
branches of the business. We give you, left, Charles E. Sorensen, the 
vice-president. On the right is the Sorensen of 1922. 





ENGINEERING 


By A. H. Allen 


FULL PRIORITIES on all types 
of steel will go into effect Sept. 1 
and automatically require defense 
orders to receive first preference 
from mills. Conceivably this could 
seriously interfere with supplies of 
automotive steel but inasmuch as 
defense steel is usually of a far 
different type than motor car steel, 
it may be possible for steel mills 
to squeeze in enough rolling of 
sheets, strip, forging billets, etc., 
to satisfy automotive needs. 

Observance of priority regula- 
tions to the letter would throw 
steel mills’ schedules into a 
cocked hat and for the past year, 
without full priorities, they have 
been bad enough. However, the 
mills have shown remarkable in- 
genuity in lumping together or- 
ders of a similar size and quality, 
then distributing them to buyers 
as the finished product is received 

from the rolls. 

Now, for example, suppose a mill 
receives an order for 3,000 tons of 
cold-rolled strip for an automotive 
account. All defense orders having 
been cleaned up for the moment, 
it proceeds with setting up its open- 
hearth, soaking pit, blooming mill, 
slabbing mill, hot mill and cold mill 
schedules to run through this 3,000 
tons. Just then an order comes in 
for five tons of a special grade 
of cold-rolled strip with A-l-a 
priority rating. Theoretically, the 
mill must set aside all scheduling 
for the 3,000 tons of automobile 
steel and immediately process the 
five tons of defense steel. 

ae e * 


Paper Work 


Increased 

THIS MAY be a little exagger- 
ated, but it summarizes the prob- 
lems involved, without however 
giving any indication of the vast 
reams of clerical work and report 
filing which must accompany pro- 
duction. All steel mill customers 
must file reports with every order 
stating for what purpose the steel 
is to be used (PD-73) and all pro- 
ducers must file monthly reports 
with the OPM, by group and prod- 
uct classifications, covering all 


B. shipments for the month (PD-72). 


As a matter of fact, defense 


- PRODUCTION - 


URCHASING 


orders had been receiving prefer- 
ential treatment right along from 
steel mills, and about the only 
result which can be forecast now 
from the new ruling is the ad- 
dition of more paper work to 
overburdened clerical staffs. 


Cast Iron Pistons 


Now General 


CHANGE to cast iron pistons, as 
forecast here some time ago, is 
fairly general among 1942 models. 
Two of the smaller producers are 
planning to continue with alumi- 
num as long as supplies hold out, 
but they are ready to switch to 
iron on short notice. 

The newer iron pistons, because 
of their intricate inside ribbing 
and close tolerances, are being 
cast with what are called dry 
sand cores, or cores which, after 

shaping are baked for several 
hours. These cores cost more 
than the alternative method of 
making pistons in green sand 
molds, but they are claimed to 
yield a piston which can be held 
to closer tolerances and which 
requires less finishing. 


Horsepower 


Boosted for ’42 


TWO LINES of 1942 models will 
have slightly increased horsepower 
by .virtue of larger cylinder bores. 
This will compensate for any loss 
of power occasioned by the change 
to heavier pistons, although it is 
reported one manufacturer after 
extensive engine tests found no 
loss of horsepower in changing 
from aluminum to iron pistons. 
This is difficult to believe, inas- 
much as some of the iron pistons 
weigh nearly twice what the pre- 
vious aluminum units weighed, but 
nevertheless it is reported on good 
authority as being true. 

Bigger and better bumpers will 
again be the rule, some of the 
newer designs extending part 
way back along the side of the 
car. Eventually bumpers may be 
run continuously all the way 
around the car and thus protect 
it from collisions at any angle. 
Experimental models of this type 
already have been built. 
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Dealers 
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would lose their previous powers 
of allotting cars to areas where 
demand is heaviest or where com- 
petition is greatest. Moreover, un- 
der another proposal, dealers would 
not be able to sell their cars to 
whomever they want, but some sort 
of a government setup in each 
community will determine who 
shall be permitted to buy a car. 
2 Dealer efforts to build up ser- 
vice volume, to partly offset the 
loss of new-car volume, also are 
meeting barriers with some short- 
ages already being noted in service 
equipment. However, this situation 
may be remedied in the near fu- 
ture, along with hoarding and 
possible scarcity of service and re- 
pair parts, by governmental action. 
From the taxation standpoint, it 
is believed by many authorities 
that the proposed excise levy on 
new cars will be kept at 7 percent, 
with a top of 10 percent possible 


ee - ’ — : through Senate action on the Ad- 
Named vice-president of the Ford Motor Co. within the past fortnight, 


ministration’s present tax bill. 
There is a possibility also that the 
proposed $5 use tax on all vehicles 
may be dropped from the present 
program, due to collection difficul- 
ties and politics. It is believed that 
the oft-proposed levy on used cars 





H. Post 


Irving 
..- NADA’s new acting manager 


has been sidetracked for the im- 
mediate present. 

Prices on 1942 models, while as 

yet in a state of flux, probably 
will average from 15 to 20 percent 
above the 1941-model prices. This 
would include increased excise 
taxes, as well as an estimated 10 
percent rise in the cost of manu- 
facture. 

There is still much speculation 

over how many cars the indus- 
try will be permitted to produce dur- 
ing the coming model year. OPM’s 
placing of all steel on a priority 
basis, plus the indicated restriction 
of installment buying, have upset 
what few plans the industry had 
for next year. Putting all defense 
steel needs first probably won't 
affect automobile production dur- 
ing the next month or so, since 
the industry had taken care of its 
steel requirements for the time 
being. Starting in October, how- 
ever, automobile output will prob- 
ably go on a day-to-day or week- 
to-week basis, with operations de- 
pendent entirely on how much steel, 
copper and other materials are left 
over after defense needs are met. 


WANT ADS 


Ten ts per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 

WANT AD DEPARTMENT 
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? Bendix-Weiss Constant-Ve- 


Each great plant and personnel addition— 
each fine new tool or machine —7/2€@17 
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- Bendix B-K Vacuum Power 
. Braking. World’s favorite... 


constantly improved. 






Stromberg Carbaxeiors, fore- 


most in consistent, endur- 
ing, good performance. 


be, locity Universal Joints, an 


engineering triumph against 
vibration. 





re endix Finger-Tip Gear 

ing, pioneer and pace- 

maker of modern gear con- 
trol. 





Bendix Brakes — hydraulic 
and mechanical—embody 
every vital braking advan- 
tage, including experience. 
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Bendix becomes better 
and better able to... 


SERVE 
YOUR 
NEEDS!  : 


HATEVER Bendix produces for the cars or trucks you build or sell, your | ten 
advantage is greatly served by the current vast and orderly expansion of 7 

our fadilities. = 
Greater and surer productive capacity and finer equipment mean better | bik 
Bendix Products and more of them. Newly added and highly competent engi- | °%. 
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unc 
neering personnel bring fresh minds to bear on problems affecting the better ‘ 
performance of your Bendix Products. Augmented production effects econo- | tr 
mies that flow from greater volume in both purchasing and processing . . . and rf 
thus often offsets the effect of adverse markets in raw materials. wil 


In these times, when you and all of us in our industry are under stress, when | Mi 


the eyes of Americans are turned in confidence toward the men who built the cl 
automotive industry to its place in the sun, you may ‘Depend on Bendix” togo |i 
all the way to serve you. ? 
; 

That statement, Gentlemen, is net. . . no discount. e 

‘] Alf 

Hu 

BENDIX PRODUCTS DIVISION |i 
BENDIX AVIATION CORPORATION, SOUTH BEND, INDIANA = 

In Canada: Bendix-Eclipse of Canada, Ltd., Windsor Ont. a 
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